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AHHOTALUA:

CTpemMuTeNbHO  MeHslolleecs HacTosllee [MKTYeT CBOWM  3akoHbl, Bce Oonblue TpaHchopMupys
KOMMYHWKALMOHHbIE MPOLECCh MexX/y 0praHnu3aunaMu v MHAWBMAYYyMamMu. MHoTe pekfiamMHble MHCTPYMEHTHI,
XOpOLLUO 3apeKkoMeHA0BaBLLNe cebs paHee, He NPUMEHMMbI B HacToslee BpeMs. KOHKypeHTHas cpefa, nog,
BAVSHWEM UndpoBU3aLMK 1 rnobannsaunm, AUKTyeT HoBble TpeboBaHWA B pasnnyHbix 0bnactsx, B ToM yncne
1 NS NpOMbIWeHHol peknaMbl. CerofHAWHNIA NokynaTens Bce pexe obpallaeT BHWMaHWe Ha nevaTHyio,
ayamo- W Buaeopeksiamy, 3aHMMascb MOWCKOM HeobxoAMMON WHpopMauum B WHTEPHET-MPOCTPAHCTBE.
CoOTBETCTBEHHO, U pekfiaMHble KOMNaHnW HeobXxoaMMO NepecTpanBaTh, yUnTbiBasi COBPeMEHHbIe TpeboBaHUS
1 TeHgeHuuu. [ns co3paHvsa peknambl, HanpaBieHHOW Ha KOHeYyHoro noTpebutens, cyliectsyeT Macca
npuMepoB u MHCTpykunin. OgHako B obnactn B2B MoXHO 0TMeTUTb HexBaTKy AaHHoOW uHdopMauuun. AsTop
LLaHHOW CTaTbW MpeafiaraeT onpeAennTb OCHOBHbIe 3Tanbl U NpaBuna Co3LaHUS NMPOMbILIEHHOW peknamsl,
YTO MO3BOMUT CO3[aTb ONTUMANbHYI0 KOMMYHUKALMIO ANg opraHn3aumii, paboTatowmx B NpOM3BOACTBEHHON
chepe. [daHHblll anropuTM obecneynT MapkeTosoraM BO3MOXHOCTb COKpalLeHWs BPeMeHW W yCUAMI Ha
co3paHune ahPpeKTUBHON peknamsbl.

KJIOYEBBIE CJNOBA: npombiluneHHas peknama, MapKeTUHIOBble  KOMMYHUKALUW,  MapKeTUHT,
KOHKYPEHTOCMOCOBHOCTb, anropuTM.
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BBepeHue

MIOAB/IEHNIO HOBBIX BO3MOXKHOCTE [/Is1 MapKeTMHIa ¥ OTMMPAHNIO
CTapBbIX, XOPOLLO 3apeKOMeH/oBaBLINX cebst paHee. [IndpoBsie TexHOMOrMN
3aMelaloT KIacCMYecKMe MHCTPYMEHTBI BO BCEX OTPAC/IAX, BKIOYasd KOM-

HI/IHaMI/I‘{HO MeHsAIoIeecs HaCTOsAIlee CIOCOOCTBYeT MOCTOAHHOMY

MYHMKaIlMOHHYIO MHAYCTpuIO. IIpy 3TOM X04eTcss OTMETUTD, YTO MCCIENO-
BaHMII IT0 CO3[aHNIO PEKIaMBbI [/Is1 KOHEYHOTO OTPeOITE IS OTPOMHOE MHO-
XKEeCTBO, HO JI1 MapKeTOI0r0B/OpeH/i-MeHepKepoB, padoTamoiiux Ha B2B
pbIHKe, nHpOpManuyu KpaiiHe Maino. IIpoMsliieHHast peK1ama, B OT/IN4ue
OT peK/IaMbl TOTPEOUTEIBCKIX TOBAPOB U YCIIYT, HE CTO/Ib XOPOIIO M3ydeHa
U VIMeeT Psifi 0COOEHHOCTEI: CTIOKHOCTb IMIPOJIBUTAEMOT0 MPOAYKTA, ICUXO-
norus norpedutend (04eHb 4acTO STO IPYIIIA JTIOfieil), Maloe KOTNIeCTBO
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KOMMYHMKALMIOHHBIX MHCTPYMEHTOB, XeCTKasg KOHKYPeHTHasA Cpefia, MMHIMaJIbHbIe 0107
JKETBI, JUINTENbHOCTD IPUHATHUA PEIICHNA.

ABTOp JJlaHHOJI CTaTby MpefaraeT BapuMaHT alrOPUTMa CO3/JaHUA IPOMBILIIEHHO
peK/IaMbl, BK/IIOYAIOLIell B ce6s1 AT OCHOBHBIX LIATOB, @ TAKXKe IIepedeHb KOHKPETHBIX
MHCTPYMEHTOB [/l Peanusaluy IOCTaBlIeHHbIX Ieneli. ONnucaHHble 9Talbl U IpaBuUIa
II03BOJIAT MapKeTosoraM, paboraouym B B2B 061acTy, 3HaYUTeIBHO COKPATUTD BpeMs 1
YCUIMA I/ PEKTAMUPOBAHNSA CBOEN IPONYKLM VU YCITYTH.

1. ToBap

Kaxxpas xomnanus o6/1afjaeT MHOTOUYMCIEHHOI HOMEHK/IATYPOJt IIPORYKLIMY, HO JAJIEKO He
BECh ACCOPTMMEHT VIMeeT CMBIC/I PeK/IaMMPOBATh/TIPOABUTATh. [/ Havama Haflo MOHATD /1A
KaKOJ1 IMEHHO IIPOAYKIVN 1[ellecO0OpasHOo CO3/IaBaTh PeK/IaMy 1 B KaKOJI IIepYOf; BpEMEHIL.

I 3TOro He06XOAUMO OLIEHUTD, Ha KAKOJ CTafUM >KU3HEHHOTO LMK/Ia HaXOMUTCH
TOBap, KOTOPBII IJIAHUPYETCsA NMPOABUTaTh (puc. 1), M IPOBECTU aHAIN3 BCETO ACCOPTU-
MeHTa IPOM3BOAMMOI MpOAYKIMM. [I14 aHanm3a aBTOp peKOMEHJyeT BOCIIONb30BaThCA
cnenyomymu BapuanTamu: ABC-ananmums n matpuna BCG.

JKV3HeHHBIIT IIVIK/T TOBapa — OIlpefie/ieHHbIe 3TAIlbl BpeMeHM, B TeYeH)e KOTOPBIX TOBap
ofpaljaeTcs Ha pbIHKe, Ha4YMHasi C MOMEHTA BBIXO/a U 3aKaH4uMBasi ero yxoxoM [7] (Rayzberg,
Lozovskiy, Starodubtseva, 2007).

ABSTRACT:

The rapidly changing present dictates its own laws, increasingly transforming the communication
processes between organizations and individuals. Many advertising tools that have proven themselves
earlier are not applicable at the present time. The competitive environment, influenced by digitalization
and globalization, dictates new requirements in various fields, including industrial advertising. Today's
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Pucynox 1. KprBast >X13HeHHOTO L{MK/Ia TOBapa 6e3 peKIaMHOI IIOAJEPXKKY U TOBapa,
KOTOPBII1 IMPOKO PEKIAMUPYETCS
Hcmounux: [12] (Shklyar T.L., Akaemova A.V., 2014)

JKusHeHHBIIT UMK/ TOBapa BKIIOYAET B Cebsl CIIEAYIOLINe ITAIIbL: IePUOJ, PaspaboTKi,
BbIBeJleHle TOBapa Ha PBIHOK, POCT, 3peocTh 1 craf. Kaxpiil aTan 6yger npeamnonaraTb
CBOM I/IHCprMeHTapI/IIZ, TaK, HallpMEp, IpN BbIBOJE TOBapa Ha PbIHOK MCIIO/Ib3Yye€TCA
MHPOPMAIMOHHAA PeK/IaMa, IIPY POCTe MPOJAXK — YTBEPXKAAMOIas, B IIEPIUOJ, 3PEIOCTI —
KOHKYPEHTHas, BO BpeMs CIIafia — peKIaMHYI0 KOMMYHMKALIMIO JTy4llle He UCII0/Ib30BaTh.

ABC-ananu3s - 103BosieT KnaccuuiupoBaTh aCCOPTUMEHT KOMIAHNM 110 CTEIeHN
nmpuHOCUMOro obopora [1].

Ecnu ToBap nonagaer B KaTeropuio «A», Kak Hanbojiee IeHHbII, IpuHocmmit 80% npu-
6bI}II/I 1A KOMIIAHUUM, TO COOTBETCTBEHHO OH Tpe6yeT OCHOBHBIX PEK/IaMHbBIX BJIO>KEHMIA.
Ecmu e ToBap HaxopmTcs B KaTeropun «C», TO CTOUT 33[yMaTbCs U IPOBEPUTD, I7ie OH Ha
KpWBOJI KM3HEHHOTO LIMK/Ia TOBapa, a Takxe B MaTpuie BCG.

Marpuna BCG - MHCTpyMeHT /IS aHa/IM3a aKTya/IbHOCTU IPOAYKTOB KOMITAaHIY, MCXOfS
U3 UX TIOJIOXKEHNU Ha PbIHKE OTHOCUTENIbHO POCTa CITPOCa JAHHOI IPOAYKIIMM U 3aHUMae-
Moit gonu peiHka [10] (Khenderson Bryus, 2008).

COOTBETCTBEHHO «3Be3[Ibl», XapaKTepU3yIoliyecs BBICOKMM POCTOM 00beMa IPOJaxX U
3HAYUTE/IbHOI J0JIell PbIHKA, He BBI3bIBAIOT BOIIPOCOB O BK/IAJbIBAHNY PEKTaMHOTO O0J-
XKeTa, a BOT I10 «TPYAHBIM AETsAM» I «cobakaM» HeoOX0AMMO ogymMarh. Ec/ii oHM HaxopaTcs
B KOHIIe KPMBOJ )KM3HEHHOTO LIMKJ/IA, TO IOIIO/IHUTEe/IbHAA MapKeTMHIOBasA KOMMYHMKAIIVA
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He CIlaceT I10JI0KeH1e, 0ocobeHHo ecit B ABC aHanmse JaHHbIe IIPOAYKTHI IIOIIA/IA B KaTe-
ropuio «C». Ecriut xe oHM B Hadajie IyTH, TO OTKa3bIBATbCS OT PEK/IaMbl He Lje7lecO00pasHo.

2. MocTaHoBKa Lenu

Ha cnenyromem arane onpegenseM, 4TO XOTUM IOTYIUTb OT peKIaMHOI KOMMYHMKa-
. Llenu MoryT ObITh KOMMYeCTBEHHbIE U KaueCTBeHHbIE. B 3aBICHMMOCTH OT 3TOTO MeHsI-
eTcs peKTaMHasA KOMMYHUKAIUA.

KonnuecTBeHHbIe 11/ MOXXHO M3MEPUTD: YBeTIMUeHNe 0ObeMa IIPOJIaXK, YBeIndeHe
o6 beMa MPOU3BOACTBA, 3aBOEBAHME JJOIM PHIHKA, YBe/IMUeHMe BXOISIMX 3BOHKOB, KOJIN-
4eCTBO IMPOCMOTPOB caiita 1 T.Jl. COOTBETCTBEHHO 3/leChb B KaueCTBe IIPO/IBIDKEHN 1iefle-
CO00OpPa3HO MCIOIB30BATh IMYHbIE IPOAAXKM C MHPOPMALVIOHHO IIO/EP>KKOIT, afPECHYI0
PacChbUIKY MHPOPMAIIVN, BBICTABKM, CEMUHAPHI U T.JI.

KadecTBeHHBIe 1je1M MOTYT OBITH He MeHee >Ke/ITaHHBIMU: [TOJHATh YPOBEHb yIOBIIET-
BOPEHHOCTH K/IMEHTOB, HOBBICUTD 3P (PEKTUBHOCTD PabOTHI, 3aHATD OILPENe/ICHHYIO HUIILY
B ymax HOTpe6I/ITe}IH, CO31aTh ITOJIOKUTENDbHYIO pENIyTallIO NIPENNIPUATUA. B kauecTBe
MHCTPYMEHTOB MO>KHO IIPeJIOKUTD CTaTb/ B IIPO(PUIbHBIX XKYPHa/IaX, y4acTie B KOHKyp-
cax, CHOHCOPCTBO, ipyrue PR MeponpuaTHs, KOTOpble IOJHMMAIOT CTaTyC NPeJIpUATHS B
yMax nmotpebureris.

be3yc/1oBHO, /11 HOCTAHOBKY KOJIMYECTBEHHBIX 1ie/iell MO>KHO UCI0Nb30BaTb SMART
IPVMHIUI [6], BKITIOYAOIMMII B ce6s1 MATh OCHOBHBIX LIIarOB: KOHKPETU3aIVs 1ie/u (IIOHAT-
HO€ I UCIIOJIHUTE Il OMCaHe); U3MEePUMOCTD (Ije/Ib HOKHA COeP>KaTh OCHOBHBIE
LQPBL, TakMe KaK OI0fKeT, IePUOJ BpeMeHM, MCUMC/IAEMBIil pe3y/IbTaT 1 T.1.); HOCTIXM-
MOCTb (4eM 6oriee Lje/b JOCTKUMA, TeM 0O7Iblile BepOSITHOCTh B 3aMOTMBMPOBAHHOCTHI
VICTIOJTHUTeJIEN ¥ TI0/Ty9eHNM 3aIUIaHMPOBAHHOTO Pe3y/IbTaTa); aKTyalTbHOCTD (CM. TYHKT 1)
U OTPaHNMYEHHOCTD BO BpeMeHu. Ha ocHoBe npomncannoro SMART npuHumma co3gaercs
meguamia [11] (Chemyakin).

['paMoTHBIII MeAMAIIaH MO3BOJIAET CO34AaTh KOMIITIEKCHBIN 3 deKT OT pasnInIHbIX
pexmamMHbIX Mepornpusituii. LlemecoobpasHo Menuanaan COCTaBsATh Ha 3-6-12 MecsiIieB.
Bce mMeponpusTus cBOfATCA B Tab/Mully, ¢ yKasaHueM AaT, KAHA/IOB U CIIOCOOOB PeK/IaMbl.
Obs13aTe/IbHO MPOIMCHIBAETCS OIOKET 1 0KMaeMblit 3¢ eKT, 4acToTa — KOMMIECTBO KOH-
TaKTOB pPeK/IaMbl ¢ IIOKYIaTe/leM Ha IPOTHKeHUM KaMIIaHUN.

Menuaniad CTaHOBUTCSA MapKeTVHTOBBIM OM3HeC-IUIAHOM J/IsI KOMIIAHUM ¥ MOXKET
CTaTh pelIalolM B KOHKYPEHTHOIT 60pnbe.

3. CtpaTterus

J71st peanusanyy yCreurHoro peKIaMHOro IpoeKTa He0OX0AMMa CTPATErs, YIUThIBA-
follas ey (CM. BblIlle), eAMHYI0 HAallpaB/IeHHOCTb AEICTBMIL 110 ee pealusaliny, CO3[aHue
K/TI04YeBbIX (PAaKTOPOB ycIexa 1 MCTOYHMKOB KOHKYyPEeHTHOro Ipenmyiiectsa. Tyna ke BXo-
IUT U TO3ULIMOHVPOBaHMe. Bcst pexiaMHast KOMIIaHMs, KaK OJHO LIEJI0e, TO/DKHA OBITh pa3-
paboTaHa B eAMHOM KJII04e, TOJUMHATHCSA OFHOI Ufiee.
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Tabnuya 1
BapuaHTbl KOHKYPEHTHbIX NPEeUMYLLECTB
KoHKypeHTHbIe NpenMyLLecTBa
UCKYCCTBEHHbIE €eCTeCTBEHHbIe
NHaneuayanbHbIli noaxon, peknamuble kaMm- | LieHa, KnueHTbl, MCnonb3ylowmecs TexHoAorm 1
MaHWW, TapaHTK, penyTauna U T.4. pecypcebl
MpenMylLecTBa HU3KOrO NopAaKa MpenMyLLeCTBa BLICOKOrO NOpAAKa
[ewesas paboyas cuna; MaTepuanbHble pe- | YHWKANbHOCTb CO3[aBaeMOi NPoayKLUMU U UCTONb-
CypCbl; MCMNOJTb30BaHMeE HEQO0POroro 34aHng, 3yeMbIX TeXHOJ'IOI'I/IIZ; Bb\COKOKBaJ’II/l(bVILI'I/lpOBaHHbIe
0b0pyn0BaHNA U T.4. CneumanncTbl; ryasuan v T.4.

Hcmounuk: cocraBneHo aBTOpPOM

KoHKypeHTHbIe IpenMyIecTBa — YHUKaIbHBIE XapaKTePUCTUKN, KOTOPbIe IOMOTAI0T
9KOHOMMYECKOMY CYO'beKTY BBITOJJHO OT/IMYATHCS OT APYTUX aHAJTOTMYHBIX OPraHU3aIuil
Ha pbIHKe [5] (Porter, 2018).

B PaMKax TaHHOTO IIYHKTa HCO6XO,[H/[MO IIOHATD:

® OcobeHHOCTH OpraHu3anuy 1 Ipopykra? KoHKypeHTHbIe IpeyMyIecTBa.

®  OcobeHHOCTV PBIHKA?

¢ Kak KOHKypMpyeT OpraHM3alM?

® (OcHOBHbIE OpraHU3aLNy KOHKYPEHTBI?

B urore nenecoo6pasHo nposectu SWOT [4] u KoHKypeHTHBIIT aHanu3 [2] u Ha ux
OCHOBe ITPOIINCATb CTPATETUIO.

SWOT-anann3 nokaxer cujbHbIe 1 c1abble MeCTa, KOTOPble MOYKHO IIPOJEMOHCTPHUPO-
BaTb B PEK/IAMHOJ KOMIIAHUY VIV HUBEINPOBATb.

KoHKypeHTHBII aHaIM3 JIOTMYHee IPOBECTY IO IPSIMbIM KOHKYPEHTaM, He 3aTparupas
KOCBEHHBIX, Yepe3 MeTO/; CpaBHEHMA, Ky[a He0OXOAMMO BK/IIOYNTD: TOf] OCHOBAHNA; PEIMOH;
IOJIIO PBIHKA; K/II0YEBBIX KIMEHTOB; 0COOEHHOCTY MapPKETUHIOBOI CTPATEerUM U T.J.

Yem 6orbllle IYHKTOB OyieT pacCMOTPEHO, TeM JIy4llle OyIeT Co3fjlaHa peKIaMHasA KOM-
manyst. YTo, COOTBETCTBEHHO, IpMHEeCeT 60/bumit 3 et mpy MEHBLUINX 3aTpaTax.

4. MopTpeT NpoMblLIeHHOro noTpebuTtens

ITpoMbILUIeHHBIIT TOTPEONTENTb — 9TO OPraHyU3aLMY, IPUOOPETAIOLIe TOBAPDI VI YCIyTH
IU1s1 JATIbHEIIIIIETO TIPOM3BOJICTBA U IepepofaXu ApyruM knuenrtam (8] (Uebster, 2005).

[TpomblLIeHHBII TOTPEOUTEb 3HAYNTETPHO CIOXKHEE, YeM MOKYIaTe/lb Ha KOHEYHOM
pBIHKe. ITO MO>KET OBITh OffMH 4€/TOBEK VIV IPYIINa MHANBULYYMOB; XOPOILIO pa3buparo-
IVXCA B BOIIPOCE WIM HUYETO B HeM, He IIOHMMasd; C pa3HBIMU CTaTyCcOM, ITOTOXKeHUeM,
TICUXOJIOTUEMN. ..

Yem myule omyca notpebutens Ha B2B pbiHKe, TeM ONTHMMaTbHee MOXKHO CO3[aTh
[IPefIO’KEHIE [JIs1 HETO, CTPATETHIO U T.1. I[pOMBIIITIEHHBIIT PRIHOK Hanboree OpUeHTHPO-
BaH Ha IoTpebuTess (jaxke He Ha CETMEHT). Y CJTyTa WM TOBap MOXXET ObITh pa3paboTaH is
OIIpefieJIeHHOTO K/IMEHTAa U He IOAXOAUTb HUKOMY JPYroMYy.
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Tabnuya 2
OcHoOBHble acneKTbl NPOMbILLIEHHOro NnoTpebutens

AcnekTt OnucaHue

YeM 3aHMMaeTCs KoMnaHus OT 3Toro 3aBUCHT Kak cooblleHwne, Tak 1 KItOYEBBIE 3NEMEHTHI npen-

JIOXKEHNS.

KonuyecTso niofei npuHn- | B opraHn3aumsax BO3MOXEH BapuUaHT KoANernansbHoro npuHaTms

MalLLMX pelleHmne pelleHus, B 3TOM Cllydae NpefioxeHue JoMKHO bbiTb onmcaHo bonee
Pa3HOCTOPOHHE, YYWUTbIBasi BCEX NPeACTaBUTENEN NpefnpuaTus.

JIN4HbIT nHTEpec Y npoMmblLWAeHHOro NoTpebutens oH MoXeT BbITb O4EHb Pa3NUYHbIM:

oT (bl/IHaHCOBOI'O, A0 Hannyyulero yoosneTBopeHnd CBOUX KITMEHTOB.
[NoHnMaHune [aHHOIo acnekTa MOMOXEeT Co34aTb Hauny4dllee npenno-
KeHne, C y4eToB 3aNHTEPeCOBaHHOCTU I'IOTpeBI/ITEJ'Iﬂ.

KOMMETEHTHOCTb OueHb YacTo MAET HeflOMOHWMaHWe, 13-3a Pa3HOCTU B TEPMUHONO-
.

VHorpa, noctatoyHo ykasaTb kakoit byaeT nonyyeH pesynstat u 3Ko-
HOMMWYeckas BbIrofa He BAABAACh B NoapobHOCTM npoliecca.

AxTsHOCT/KoHCepBaTUB- | Kak 4acTo uulyTcs HoBble NapTHepsl, Ans NprobpeTeHns Toapos-3a-

HOCTb MeHUTEeseN, Kak YacTo 3aMeHSI0T MOCTaBLLMKOB.

reorpadus Bonpockl N1OrUCTUKM 04eHb BaxXHbl B NPOMBILUNIEHHOM MapKeTUHTe.

penyTauus OyeHb BaxkHbI acnekT, NPo KOTOpbI YacTo 3abbiBatoT. Ecnm notpe-
DuTENb He NNaTUA APYrvM, 3TO MOXET CyYnThCSA U ¢ Balleit opraHu-
3aumen.

OpraHu3auvoHHas opma 000, OAO, UM v T.4., pa3nnyHoe HanoroobnoxeHwe.

[op co3paHue YeM Monoxe KoMNaHus, TeM onacHee ¢ Hell paboTaTe. OpraHusauus

MOXET 0Ka3aTbCH «ONHOAHEBKOM».

BennunHa npegnpustus Manoe, cpearee, 6onbloe [9]. OT 3TOro 3aBUCUT ASUTENLHOCTb NPU-
HATUSA peleHns, BopoKpaTU3M B A@aHHOM BOMPOCe, rapaHT!n U T.4.

Ucmounux: ABTOPCKasA TpaKTOBKa

Ha ocHoBe ananusa pabor Kornepa [3], Yab6crepa [8] (Uebster, 2005), SIxy6oBoit u ap.
cocTaB/ieHa mabnuya 2, KOTopasi JO/DKHA IIOMOYb B OIMCaHNM TOTpebuTens Ha B2B poiHke.

[Toppo6HOe oncaHMe KIIMEHTA, COKPATUT BpeMs Ha CO3/IaHue IPEIOKEHNS U IOMOKET
CKJIOHWTb Yallly BECOB K IIPeJIaraeMOMYy TOBAPY WM YCIIyTe.

5. PaspaboTka peknaMHoro coobuieHus

IToce mpOBefieHHOTO OYeHb TLIATEIBHOTO aHaMN3a, IPNUIUIO BpeMs K paspaboTke
pexsamsl. [IpombliTeHHas peknaMa Ha MHOTO CKyZHee B IJTaHe MHCTPYMEHTApPVsI K/Iaccude-
CKOJI PeK/IaMbl, HAIIPABJIEHHOJ Ha KOHEYHOTO IIOTPeONTeNsI. ITO B OCHOBHOM IIPE3eHTALII,
PR craTby, peknaMHble cOOOIeHNs, KOH(EPEHIN, CEMUHAPHI, KOHTEKCTHAS PeKIaMa I T.J.

[TpompbliIeHHast peKTaMa MeeT Psif OCHOBHBIX OT/INYMIL: B Hell 60/IbIile TEKCTa, MEHbIIIe
9MOILNIL, He MTOOLPSIIOTCS OTB/IEKAOIE 3TeMEHTbI, HO TaKXXe JO/DKHA IPUCYTCTBOBATD
OpUTVHATIbHAS IS, TEKCT, WUTIOCTPALNY, YIUTHIBAIOLIME L[eJIN, CTPATErNIO U, 6€3yCIIOBHO,
0Cc06EHHOCTH TOTPEONTETISL.
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[TpomnucpiBalOTCA He TONbKO IOOKUTEIbHbIE MOMEHTBI IPOABUTAaEMOr0 TOBapa, HO 1
IIOJTy4€eHe JOTIO/IHUTEIbHO KOHKYPEHTHOTO IIPEeMMYILeCTBA IPOSYKLMY ITOKyIaTeslsd, 9KO-
HOMMYecKas 11e/IecO00pa3HOCTb.

OdeHb MOOLIPAIOTCA OT3BIBHI CIIELVAINCTOB, CPaBHEHME, OIIBIT JPYTYX KIMEHTOB.

KommyHuKarys mpegycMaTpyuBaeT MaKCUMaIbHYIO pallMiOHA/IN3ALINIO0, HO HeTlb3s1 3a0bI-
BaTb U O IICUXOJIOTUY MHAVBI/A, OAKPEIIAA MaTepya pa3TNIHbIMI BU3yaTbHBIMMY (IIBe-
TOBBIMM) 97IEMEHTaMM, SMOL[MOHA/IbHBIM IIOfIKPEIIEHVEM Y YIUTbIBAHMEM IMYHBIX UHTe-
PecoB OHOTO.

Kak roBopmnocs paHee, Ha JaHHBIII MOMEHT BCe OO/IbIlIe MApKETUHIOBble KOMMYHUKAIIY
[IepexXoAT B MHTEPHET, Iie Mbl OTpaHMYeHHbI BpeMeHeM U IPOCTPAHCTBOM. BUpTyanbHbIi
Mup eitje 6071ee TpebyeT KOHKPETUKIY U 3aXBaTa MHTEPeca y KIIMEHTa, 4er0 MOXKHO KOOUThCs
3a CYeT MOZIBVDKHBIX U 3ByKOBBIX BCTABOK, HO He 3a0bIBast O CYTHU COOOIeHMA.

3akmroyeHne

B maHHbIT cTaThe OAPOGHO PACCMOTPEHBI IPABI/IA 1 STAIIbI CO3JAHNS IPOMBIIIIEHHO
pexnambl. IIokasaHo, HACKONIPKO aKTyajleH NpefiBapUTe/IbHbIN aHa/N3 KOHKYPEHTHOI CUTY-
aLuy U MPOMBILIIEHHOTO oTpebuTes. IIpeioxeHsl KOHKpeTHbIE LIATH [/ peann3ariun
TIOCTaBJICHHOI IIe/IN.

OmnncaHo, kak 1n¢ppoBoe MPOCTPAHCTBO BT Ha KOMMYHMKALINIO, BHOCS OIIpefie/ieH-
Hble BO3MOXXHOCTY ¥ OTPaHMY€HNsA, CBOJICTBEHHbIE MHTEPHETY.

B coBpeMeHHOM KOHKYPEHTHOM MIp€, Tfie LOCTYII K K/IMEHTY OCYIIeCTBIAETCS Yepes
TUOPUHYIO PeaIbHOCTD, HeJIb3s1 TEPATh BO3MOXKHOCTY MTHOBEHMS, 32 KOTOPOE BbI JOMDKHBI
[IpUBJIeYb ¥ YAEPKAaThb IOTEHIMAIBHOTO [IOTPEONUTESL, @ MOXKHO 9TO CHie/IaTh TOIbKO KO
Bbl X0po1110 IOHMMaeTe, ¢ KaKUMY TPYFHOCTSMMU OH CTAJIKVMBAETCS, Y€T0 X0UeT HOOUThCs,
U 4TO IpepiaraoT Bamm KOHKypeHTbl. He MHOrO KOHKPETHBIX C/IOB, aKTyaIbHbBIX 1P,
SIPKMX M300pa>keHMII 1 TIOSAB/ISIETCS IAHC 3aHATD «MECTO IO COTTHIIEM».
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