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AHHOTALIUA:

[porHo3npoBaHve ¥ MOWUCK MapKeTUHIOBbLIX CTPATErMin U MEpoNnpUSaTUA ONS BbIABAEHUS TeHAEHUMI Kak
pblHKa, Tak U pasBuTUS NpeanpuaTvs, noncka nyTei no NogAepxKKe ero 3KOHOMUYECKOro pas3BnTUs, SBASeTCs
Heobxo4MMOCTblo, Tak Kak MOCTOSHHO M3MeHATCH GaKTopbl BHELUHEW W BHyTpeHHel cpefbl. CnocobHocTb
MEHEeIXepoB MNpeAnpusaTAS MPOrHO3MPOBaTb PLIHOK - 3TO OCHOBA YCMELWHOro pasBuTUs GupMbl U ero
bYHKUMOHMPOBAHNSA B COBPEMEHHbIX MOCTOAHHO MEHSIOWMXCSA YCAOBUAX. [10CTOAHHbINA POCT KOHKYPEHLUMN B
HacTosiwee BpeMs TpebyeT oT NpenpuaTUS ya0BNeTBOPeHMs pacTyLimx TpeboBaHwMii NokynaTenein He ToNbKo
no KayecTBy npefjaraeMoin npofykumun. BosHukaeT HeOBXOAMMOCTb yUnTbIBATE MHAMBWAYAIbHbIE 3anpoChl
notpebutenei.

KNKOYEBBIE CJIOBA: wmapketuHr, nporHosupoBaHue, pbiHOK, GakTopbl BHELIHEH Cpefbl, MeTofbl
MPOrHO3MPOBaHUS.
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BBepeHue

PbIHOK IpepIoaraeT Haan4aue AByX cropod. OfjHa u3 HuX — cdepa OTHO-
IIEHNIT MeX/Y CyObeKTaMi 9KOHOMUKY, MeXIy IIPOU3BOANTEAMU U
HOTpebuTENAMY, BTOpasi U3 CTOPOH — 3TO 3/IEMEHT PHIHOYHOI SKOHOMMUKI,
BoOpaBLINMit B cebst «cepy IPON3BOACTBA TOBAPOB, UX paclpefie/ieHne 1
notpebnenne» [10]. Crofa )ke OTHECEHBI 37IEMEHTBI IVIAHNPOBAHNS 11 PEry-
TMMPOBaHUsI SKOHOMUKI.

AKTyanpHOCTDb TeMBbI 00yC/IOB/IEHA TeM, YTO B ITOC/Ie[jHee JeCATUIeTIe
po6/eMa IIPOrHO3MPOBaHNA, BCIECTBIE MaJIOl IIPefiCKa3yeMOCTI U3MeHe-
HII1 BHEILIHET! Cpefibl, CTAHOBUTCS BCe 6ostee akTyanbHoIL. [IporHosuposanmue
SIBJISIETCS B KaKOII-TO Mepe 00I3aHHOCTBIO KaXK/JOTO IPEeATPUATI, BBIION-
HEHWIT KOTOPOJT B IBHOI M/ HesiBHOU opMe HensOexxHo. 1]enpro mporso-
3MPOBaHU ABJISIETCS MOOYKIEeHME PYKOBOACTBA NPEATIPUATIS K Pa3MBIIII-
TIEHUIO O IPOMCXOJALLEM BO BHEIHEN CPefie ¥ O TOM, K KaKVMM ITOCTIECTBUAM
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3TO npuBefeT B 6yayiem. [IporuosupoBaHme OOYKaeT MeHeIKePOB K CIIOCOOHOCTH ObIC-
TPOTO pearnpoBaHMs Ha Pa3/INIHbIe M3MEHEHN BHEITHEeN Cpefibl.

Mertopomorndeckoit 6a30it McCefOBaHMsI TPOOIEMBI ITPOTHOSVPOBAHNMS 1 IIOVICKA Map-
KETVHTOBBIX CTpaTernii Ha pbIHKe POCCUIICKMX IPOM3BOAUTENEN TOBAPOB M YCIIYT HOCTY-
KN TPYJbl TAKUX aBTOPOB, Kak ActpaTosa I'.B., Byrko I'.II., Kpeinareix 9.H, Korosa E.C.,
Martseena S.A., Cemun A.H., lllnmakosa FO.B. u 1. 1.

Vsy4eHne nporpecca yenoBedecknx I0TpeOHOCTel IprobpeTaeT Bce O0sIbliiee 3HaYEHIE.
[TporHo3upoBaHNe UMeeT ONpeeeHHYI0, HO B TO K€ BpeMs M3MepUMYI0 KOINIeCTBEHHO
LieJIb - YBeM4YeHne obbeMa PO B TedeHNe TeKyIIero roja u obecrnedenne ObICTPOTo
pocCTa JeATeTbHOCTY U GMHAHCOBON ycTolunBocTH npepnpuAtus. CrefoBaTenbHO, pOCT
ob’beMa Ipofja>X IIPOU3BEJeHHOI U pealn30BaHHO NPOAYKIIMY U YBeINYeHMe TeHe>KHBIX
IIOTOKOB ABJIAIOTCA HaMBa)XKHEIIINM ITOKa3aTeseM 3P PeKTVBHO X03A/ICTBEHHOI IeATe/Ib-
HOCTVI IPeITIPUATIL.

3agavaMy MapKeTMHTOBOTO MPOTHO3MPOBAHM PbIHKA ABJIAIOTCS: ONpefieneHNe KOHD-
IOHKTYPHBIX ¥ CTPAaTeTNIeCKNX TeHeHIINIT M3MEeHEeHN MTOKYIIATeTbCKOTO CIIPOca Ha IMOoCTIe-
AYIOLIMIT Iepyofi; MOJeNNpOBaHe BIMAHNA PaKTOPOB Ha AMHAMMKY U CTPYKTYpPY HOKY-
IIaTe/IbCKOTO CIIPOCa; aHa/IM3 KOHKYPEHTHBIX IIPEVIMYIIeCTB Ha IepCIeKTUBY B Pa3BUTUN
poiHKa. I]enbo aHa/mM3a pbIHKA AB/IAETCA IPOTHO3 CIIPOCa, 11e1eco00pasHOCTb MHBECTUIVI
B IIPOV3BOICTBO HOBBIX TOBAPOB U YC/IYT M Pa3BUTHE PbIHKA B OyAyIeM.

MeTopbl IPOTHO3MPOBAHNS B MAapKeTHHTe IPUMEHAITCS JOCTATOYHO MNPOKO, C UX
[IOMOIIbIO IPOBOJYTCS aHANN3 U paspadaThIBAIOTCA KOHL[ENI[MI Pa3sBUTHS MPERIPUATIL.
B MapKeTVMHTOBBIX MICCTIEOBAHNAX IIPYMEHAETCA HECKOIBKO BUJ0B IIPOTHO3MPOBAHMA, pac-
CMOTPUM HEKOTOPbIE U3 HUX.

ABSTRACT:

Forecasting and finding marketing strategies and activities to identify trends in both the market and
enterprise development, finding ways to support its economic development, is a necessity, since the
factors of external and internal environment are constantly changing. The ability of enterprise managers
to predict the market is the basis for the successful development of the company and its operation in
modern, constantly changing conditions. The constant growth of competition at the present time requires
the company to meet the growing demands of customers not only in terms of the quality of the products
offered. There is a need to take into account the individual needs of consumers.
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® [IPOTHO3MPOBAaHME HOBBIX TEXHOMOIII JI HOBBIX TOBAPOB U YCIIYT, IPOM3BOSVIMBIX
[peRNpYSTIIEM, IS ONIpefe/ieHns 00’beMa TOBAPOB W YC/IYT, KOTOPbIe CMOTYT IPH-
obpecTy OKyTIaTeny (3aKa34nKm) B IEPBBIT TOJ IPUCYTCTBYS TOBApa WM YCIYTH Ha
PBIHKE;
® POrHO3MPOBaHIUeE LieH, TPYU ITOM IIPOTrHO3Hble pacueTs! [9] (Shishakova, 2011) Heob-
XOJVMMBI JI/IsI OIpefienieHns o01Lel [{eHOBOI AVHAMUKI;
® [IPOrHO3MPOBaHNE CTPYKTYPHI PhIHKA /ISl pacdeTa YPOBHS CIIPOCA Vi IPEIOKEHIIS:
KaK CUTYali) Ha PbIHKeE, TaK ¥ PbIHOYHOM akTUBHOCTH [1] (Astratova, Semin, 1998);
® [IPOTHO3MPOBAHME [TOBEHEHNS ITOKYIATeNell ¥ 3aKa34MKOB 10 OIpefeleHHOMY
ToBapy wn ycnyre [4, 6] (Labzueva, 2016; Rosokhataya, 2012);
® IpPOrHo3UpoBaHUe cOBITA ITO0 0O6BeMy TOBapa [8] (Sharapova, 2016) vnu ycmyru, Koto-
pble 6YAYT IpenIoKeHbl IPERIPUATIEM TIOKYIIATE/LAM U 3aKa34MKaM;
® [IpOrHO3MpOBAHME IIPEINIOXEeHNs U crpoca ToBapoB [2, 3] (Butko et al., 2015;
Krylatyh, Strokov, 2012) u ycnyr Ha To, 4TO OyHeT IpeobafaTh Ha phIHKe, Ha ClIefy-
FOLIleM STarle.
3arpaThsl Ha MCCIefoBaHMe U pa3paboOTKy HOBOTO TOBapa MIM YCAYTM JOCTATOYHO
BeNIMKM, TPeOyeTCs yuecTb BCe BHYTPEHHME U BHellHMe GaKTOPhI, X T0O3TOMY IPOTHO3
€MKOCTH PbIHKa Tpy/eH. [[pOrHO3MpYst HOBbIE TEXHOIOTMY 1 HOBbIE TOBAPHI U YCIIYTH, IIPO-
M3BOLMMBIE IIPERUPUATIEM, HeOOXOAMMO VM3yIUTD PeaKlMio Ha HOBBIII TOBAP MM YCIYTY,
HOTEHIYAJI 3TOTO TOBAPa, IIPOTECTUPOBATH HOBBIE TOBAPBI ¥ YCIYTH, M3YIUTh TOBAPbI KOH-
KYPEHTOB ¥ BO3MOXKHOCTD CO3[JaHVIsI HOBOIT IIPUBJIEKATEIBHOI YIIAKOBKIL.
[Tpy nporHo3upoBaHUM IieH HeOOXOAMMO YUUTHIBATD LieHOOOpasywiue GaKkTopsl,
TaKMe Kak:
® moTpebuTeNns — HEOOXOMMOCTb YINTHIBATD 3aKOH CIIPOCA, I{EHOBYIO 3TACTUYHOCTb
CIIpOCa M CerMEHTAL[MIO0 PBIHKA, a TAKXKe JOCTYIIHOCTb 3aMeHBI TOTO M/IN MHOTO
TOBapa ¥ BOXHOCTb noTpebnenns (5, 7] (Kotova, 1990; Sharapova, 2015);
® [IPaBUTENBCTBO — CJIEAYET HOMHUTD O TOCYAAPCTBEHHBIX MEPOIPHUATHAX 110 LIEHOO-
6pa3oBaHMIO: PUKCUPOBAHHAS CTOMMOCTb, LIeHOBbIE OTPAaHNYEHNS Y MYHIMa/IbHbIE
PacCLieHK;
® YYACTHMKM KaHAIOB COBITA — KaXK[BIIl YIACTHUK TOBAPOJBIKEHUS CTPEMUTCS
M3BJI€Yb CBOIO OJIIO IIPUOBLIN;
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® KOHKYpeHLV — IIPY IIPOTHO3MPOBAHMUM BaXKHO Y4eCThb Takue cepbl, Iie CTOMMOCTD
KOHTPO/IMPYETCs PHIHKOM, GUPMaMIL MM IPAaBUTEIbCTBOM;

®  W3[epXKKU — B&XHOCTb COCTOUT B TOM, YTOOBI IpefyrafaTh NOBBIIIEHNE VI IOHN-
JKEeHIe PACXO0/I0B, KOTOpPbIE B 3HAYNTE/IBHO CTEIIeHM [TOB/IMAIOT Ha BETNYMHY 1I€HBbL.

['maBHBIM apaMeTpoOM PbIHKA TOBAPOB HAPOJZHOTO MOTPEOIEHMS U €T0 XapaKTePUCTH -
KOJI SIBJISIETCSI EMKOCTh PbIHKA. EMKOCTD pBIHKA OIIpefenseT CIpoC Ha YacTh TOBAPHOTO
Hpef/Io>KeHNsA B 0OMeH Ha IUIaTe)XXHble CPeICTBa HaceleHu:A. EMKOCTb pbIHKa pacCUUTbI-
BAaIOT B JIEHE>KHOM U HaTypalbHOM BblpaxkeHUM. COCTaBYB IIPOTHO3 €MKOCTY PbIHKA, IPO-
M3BOJUTEIb MOXET I/IAaHMPOBATh IPOM3BOJCTBO TOBAPOB U YCIIYT, @ TAKXKe OL|EHUTD Iep-
CIIEKTMBHOCTb PBIHKA [Is CBOEII IPOAYKIMY. B 3aBMCHMOCTH OT TOBAPHOTO MPEIOXKEHS,
OIITOBBIX M PO3HMYHBIX L[eH, IUVIATEeKHOTO CIIPOCa HACETeHNsT M3MEHSIETCSI EMKOCTDb PBIHKA.
YeM BblllIE TeHEKHBIE TOXO/BI, TEM BbIIIE IIATEXECIIOCOOHBII CITPOC U, COOTBETCTBEHHO,
BBIIIIE eMKOCTD PBIHKA.

Ba>xHBIM Hanpap/eHVeM [IPOTHO3MPOBAHNA MapPKeTUHIOBBIX UCC/IELOBAHMII SBIAETCA
[OBefleH1e oTpebuTenelt. B pasiInyHbIX OTpac/IAx SKOHOMUKY MOJIe/IN TTOBEe s [TOTpe-
OuTesneil MOTYT 3HaUMTE/IbHO U3MEHAThCA. JTAIlbl IpOLiecca IPUHATUS TOTpebuTeneMm
peLIeHNs O TIOKYIIKE — Kak Bce 6e3 MCKTIOYEeH Vs TOBAPHI, TaK U, BOSMOXKHO, BBIIIA/IAI0IIE B
CUITy OOBIEHHOCTH, TIPUBBIYHOCTY IPUOOpeTeHNs. MapKeTHHIOBOE MCCTIefl0BaHIe [I03BO-
JI€T OLIEHNUTD 11 CIIPOTHO3MPOBATD, KaK OyIyT pearpoBaTh IOKYIIaTe/Ii Ha MapKEeTUHIOBble
MHCTPYMEHTBI, 000CHOBATb OPUEHTHUPBI — KaKyie BBITOMBI XKYT IOTPeOUTe N, ABMIAIONIMeCs
[IaBHBIM KpUTepyeM BbIOOpa TOTO MM MHOTO TOBapa MIN YCIYT.

KonndectBo TOBapoB WK yCIyT, KOTOPOE IPEANpIsITIie HAMEPEBAETCS MTOCTABUTD Ha
PBIHOK M peann3oBaTh, HE3aBUCUMO OT (aKTOPOB, KaK KOHTPOIMPYEMbIX, TaK ¥ HEKOH-
TPOJIVMPYEMBIX, SIB/ISAETCS IPOTHO30M cObITa. IIpy 9TOM ITPOrHO3€e OUeHb Ba)KHO YYUTHIBATD
HOKYIIATeNIbCKYI0 CIIOCOOHOCTD HaceleHN s, KOTOPYIO TaKKe HeOOXOMMO CIIPOTHO3MPOBATb.
[Tpu nporHo3upoBaHuy cObITA MaAPKETOIOraM Ba)KHO y4eCTb He IIPOCTO 00beM COBITA, a
B)XHO pacIpefieNnnTb 9TOT 00BbEM 110 CErMEHTaM PbIHKa I 10 BUZIaM TOBApOB MM BUJAM
ycnyr. [leprofuaHOCTD HOKYIIATeIbCKOTO CIPOCa SIBJISIETCS €T0 OTIMYNTENbHO 0CO0eH-
HocTb0. [ToaTOMy cripoc mopipasjenseTca Ha: HOBCEJHEBHBII, IEpUOANYIECKIUI, PEOKNIL U
VIMITY/IbCUBHBIA.

[TporHo3 mokymnaTeabCKoOil CIIOCOOHOCTM B HacTOsALlee BpeMsA JOCTATOUYHO TPYHeH:
MHQIALVOHHBIE IIPOLIECCHI B 9KOHOMIKE, CKauKI Kypca BaIIOT, CTIOKHO OIIpefe/IUTh Ipef-
CKa3yeMOCTb LjeH Ha TOBapbl U YCIIYTH, BBICOKAs pasHMIA B TOXO/jaX HaCeJIeHNs U IPyTrie
npuanHbl. Knaccndukanmsa MeTofoB IPOrHO3MPOBaHYsI IPUBEeHA Ha PUCYHKe.

KpaTkocpounsiit mepyuop mporuosa 6ojiee MpaBUIbHBII I CIIOCOOEH 60JIee TOYHO OIIpe-
HemuTh GaKTOPLI, BO3MEICTBYIOIIYE HA pasBUTHe pbiHKA. CpeHeCpOYHble 1 JOATOCPOY-
Hble [epPYOJibl IPOTHO3MPOBAHMA MHOTOKPAaTHO YBEIMYMBAIOT YNMC/IO BapMaHTOB MOJEIIN.
[TosTOMY IIPOTHO3BI Ha JOITOCPOYHYIO MEPCIeKTUBY HY>KAAIOTCA B IVIAHMPOBAHUY IO
BUJIaM 11 TUIIaM TOBAPOB U YCIIyT, T.K. CTEIIeHb arperaluy TOBAPHOI IPYIIIbI BCELeIO 3aBI-
CUT OT CPOKa [IepMO/ia IPOTHO3a.
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0 TEPPUTOPHAILHOMY IPU3HAKY:
JI00AJIbHEIE,
HalMOHAJILHEIE,
PpETHOHAJIBHBIE,
LIEJICBOTO PBIHKA,

MOTPEOUTENbCKHX IPYIIIT

0 XapakTepy 0 BUIY
COCTaBIICHHUS BBIITYCKaeMOit
MPOTHO30B: HPOIYKIHH:

OKCTPATIOJISIIHS, o0meit

OLICHKH MCTO/bI PBIHOYHO#

JKCIIEPTOB, IIPOTHO3UPOBA- €MKOCTH,

HUA 10 rpymnmnam
TOBapoB,

MaTeMaTH4Y€CKOE
MOJCIMPOBa-
cripoca Ha
KOHKPETHBIE

aHaJIorus n3acnusa

HUE,

10 BPEMEHHOMY IIPOMEXKYTKY:
KPaTKOCPOYHBIE,
CpeIHECPOUHEIE,

JAOJTOCPOYHBIC

Pucynok. Knaccudnkanmus MeTooB IpOrHO3MPOBaHUA
Hcmounux: cocraBneno aBropamu

MapkeTHMHIOBbIE UCCIEAOBAHNUA U IPOTHO3MPOBAaHNE IPOBOJATCA ONpe/leIEHHBIMU
METO[IaMI, KOTOPBIE IO/IPA3MENAIOTCS Ha 9BPUCTUYECKIE Y SKOHOMUKO-MaTEMaTUYECKIE.

ITpy ucIONb30BaHUM SBPUCTIYECKIX METONOB B IPOTHO3aX IIPe00/IafialoT BOOOpaXKeHe
U TBOPYECKIE HaYasIa INLA, JENAI0NIero IPOTHO3, €ro OIbIT, MHTyunuA. IlosTomy npu npu-
MEHEHMY SKCIIEPTHBIX METONOB IPUIMHHO-C/IE[ICTBEHHbIE CBA3Y U UX CTPYKTYpa Y PasHbIX
9KCIIEPTOB MOTYT OBITH pasnnuHbl. K aBprcTiyecknM MeToaM OTHOCATCS: 1) COLMOIOTH-
JyecKue MCCIe0BaHN; 2) MCCIeloBaHNe HaMepeHNII ITOoKyIaTeell; 3) CONpsKeHHBII aHa-
nu3; 4) MHEHMA SKCIePTOB. DKCIIEPTHBIE METO/bI Yallle BCETO VICIIOIb3YIOTCSA IIPY M3yIeHNN
TTOKYTIaTe/IbCKOTO CIIPOCA, IIPEATIOYTEHNIA TOKYIIATENEN.

OKOHOMUKO-MaTeMaTIIeCKIie METO/bI ITPY IIPOTHO3MPOBAHMIM Y€TKO U CHO cpopMy/m-
POBaHbI I JalyT OAMHAKOBBI PE3Y/IbTAT, HE3ABMCUMO OT TOTO, KAKMM SKCIIEPTOM COCTaB/IeH
porHos. IIpy ucnonb3oBaHUM STUX METOMOB IIOTyYEeHHbIE 3HAYEHMA U3MEPUMBI U MOJ/1a-
I0TCs 00 BEKTMBHOMY HabmofleH 0. MaTeMaTudecKas MOJIeNIb — 3TO PErPecCHOHHOE ypaB-
HEHIE 3aBUCHMOCTI OJJHOTO KPUTEPUSA OT HECKOJIbKMUX YC/IOBUIL. Y PaBHEHMI TAKMX MOXKET
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OBITH MHOXKECTBO, OHJI CIIOCOOHBI OIMCBIBATD U MPSMBbIe TMHUM, 1 ToTapudMudecKne Kpu-
BBIE.

ITpu mocTpoeHny MHOro(haKTOPHOI MOZEMI HeOOXOAMMO:

1) BbIsABUTD OCHOBHBIE (PaKTOPBI, KOTOPBIE BO3AEIICTBYIOT Ha PasBUTIE 1 IPOABIDKEHNUE
PBIHOYHBIX 97IeMEHTOB.

2) OmpepennTh ypOBEHb BIMSHNUS PELIAIONVX YCIOBNUI Ha KOHEYHbIE IIOKa3aTeNu.

3) CospaTh MaTeMaTn4eckyio GopMy MOJENN, OAVHAKOBO YIUTHIBAIOLIYIO BCe (PaKTOPBL.

4) BeraucinTb mapaMeTpsl MOZE/N C IOMOIIBIO CUCTeMbI YPABHEHMIL.

5) JaTb oLeHKy 9 HeKTUBHOCTI MOJIEIL.

Takoit cioco6 MPOTrHO3SMPOBAHMA [OCTATOYHO CTIOKEH, BCETfia HY>KHO BBIOPATh ypas-
HeHMe, KOTOpoe ¢ HanOoIbIlell TOYHOCTDIO IepelacT U3ydaeMblil IIPOIIeCC, HO OH CaMBbIil
I[OCTOBeprII‘/‘[. HPI/I IIOCTpOEHUMN 9KOHOMMKO-MaTeMaTUIeCKON MoOAenn y4muTbIBalOTCA
TOJIBKO Te (PaKTOPbI, KOTOPbIe MOXKHO OLIEHUTD KOMTNYECTBEHHO.

3aknoyeHune

MapKeTHHT — 9TO CHCTeMa KOOPAMHAIIMY PHIHOYHBIX IPOL[ECCOB, MEXaHU3M B3aJIMO-
BBITOJJHOTO OOMeHa MEX/y Pas/IMIHBIMU PHIHOYHBIMY CyObeKTaMy. OH IIOMOTraeT BBIABUTD
HOTPeOHOCTY MOTPeOUTENel], IIOCKA3bIBAET CIIOCOODI /L1 YAOBIETBOPEHM 3TUX HOTPed-
HOCTeil. MapKeTMHIOBO€ MCCIeflOBaHNe [IOMOTaeT U3y4aTh Ha/lM4dle TOBAPOB M YCIyT Ha
PBIHKe, IPOTHO3MPOBaHMe [UHAMIUKY PBIHKA, (GOPMIPOBaHIe CIIPOca Ha HOBble TOBAPHI I
YCIyrun i CTUMYINPYET UX pacIipefe/ieHNe.

OpHOJI U3 T/IaBHBIX IIPO6/IeM IPOTHO3MPOBAHNUA B MAPKETUHIOBBIX JMCCIe[OBAaHMAX
SIBIISIETCS HeCTabMIbHAS 9KOHOMMYeCKast 00CTaHOBKA B CTpaHe, I/IaBAOLil Kypc py6iis,
MHIALUA.
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