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AHHOTALUA:

Pa3BuTune cexTopa aNeKTPOHHON KOMMEpPLIMM HEMOCPEACTBEHHO CBA3AHO C TEXHONOMMYECKUMU [LOCTUKEHUAMMU
B 0bnact nNocTpoeHuss MHPOPMaLMOHHbBIX CeTel U aKTUBHbLIM MPOHUKHOBEHWEM LMPPOBbLIX TEXHONOMMI B
npakTuyeckn Bce cdepbl MNOBCEAHEBHOM XM3HW YenoBeka. B3auMOOTHOWEHUS Mexay 3KOHOMWYECKMMU
cybbekTaMm CTaHOBATCH C KaxXAblM rofoM Bce bosee ynopsagoyeHHeiMK, bnarogaps yemy dopmupyetcs HoBas
CMCTEMHO OpraHW30BaHHas MPOCTPaHCTBEHHAs CTPyKTypa. [losBMnoCh MOHATUE «UudpoBas 3KOHOMMKA»
KaK CUHEeprus OCHOBHbIX $pakTopoB NMPOM3BOACTBA W UHTENNEKTyalbHOro KanwTana, YTo OTKpbiBaeT HOBble
NepcneKkTMBHbIE BO3MOXHOCTW AN BeLEHWs NpeAnpuHUMaTensckoi  aestenbHocTn.  KoHourypaums
rnobanbHbIX PbIHKOB MNpeTeprneBaeT 3HAUWTENlbHble W3MEHEHWs, C OfHOW CTOPOHbI, MNojh AeiCTBUEM
UMPpOBU3aLMHM W, C BPYroii CTOPOHbI, reHepaumei kKapAauHansHo HoBbIX NoTpebHocTel y noTpebutenei.
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BeBepeHue

yp0BeHb 1ppoBU3ALNM SKOHOMUKI U 00IIeCTBA eXXErofHO Paccum-
TeIBaeTcs EBpomerickoit kommccuelt o nHpekcy Digital Economy and
Society Index (I-DESI), KoTOpBIil y4MTBIBAET C/IEAYIONIYE ITAPAMETPDL:

1. locTyn K BBICOKOCKOPOCTHOMY MHTepHeTY (IO 9TOMY IapaMeTpy
OLIEHMBAIOTCS Ha/lM4Me M Ka4eCTBO MIMPOKOIONIOCHO MHPACTPYKTYPHI).

2. Yenosedeckuit KanuTas (mapameTp, y4UTHIBAIOLVIT YPOBEHb IPOHMK-
HOBEHVISI MHTEPHETa B 00LIeCTBO U BIafieHVsI HaBbIKaMy paboThI B I po-
BOII cpefie).

3. Micionp3oBaHMe MHTepHeTa (ITapaMeTp, 10 KOTOPOMY OLleHUBAeTCA
BUJIbI AKTMBHOCTEN II0/Ib30BaTeNel B MHTEpHETe. B 4acTHOCTH, K HUM OTHO-
CATCA 97IEKTPOHHAA TOPTOBJIA, HOTpebIeHIe OHTAlH-KOHTEHTa Y T. [I.).
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4. Vlaterpauus 1y@poBbIX TEXHONOIMII (110 9TOMY IIapaMeTpy OLleHMBAETCs UCIIONIb30-
BaHye 6u3HecoM LM POBBIX TEXHOIOTHIT 1 OHJIAiH-KaHaTOB IPOLAX.

5. LludpoBele rocypapcTBeHHbIe YOIyTH (IIapaMeTp, OTPaXKaoLINil YPOBEHb UCIIO/Ib30-
BaHMA IMQPPOBBIX YCIYT B TOCYAAPCTBEHHOM CEKTOPE).

CornacHo naHHbIM oT4era EBpomnerickoit komuccyu [20], pasButue 0udpoBoi 3KOHO-
muku Poccun orcraer ot crpan EBpornerickoro corosa, Kanazmbl u ABcTpanuy, HO oniepexaer
Typuuio, Bpasunuio, Mekcuky, a taioke Kurait. B o6macty nnterpanuu undpoBbix Tex-
Honorui Poccra cymecTBeHHO OTCTaeT OT CTpaH EBpOIeNicKOro coxsa, HEMHOTUM JIMIIb
omnepexas Typumio, Kutait 1 Mekcuky.

B paspaboTaHHOII U YTBep>KAE€HHOI! IIPaBUTeIbCTBOM IporpamMme «Iludposas skoHO-
Mmuka Poccuiickoit @efiepanui» NpsAMO yKasaHO Ha IPUYMHBI TAKOTO 3HAYUTE/IBHOTO OTCTa-
BaHMA, K KOTOPBIM OTHOCATCA C71ab0 pas3BUTas HOPMaTUBHO-IIpaBoBasd 6asa 1A LudpoBoit
9KOHOMMKUY, HE[JOCTATOYHO O/TaronpuATHAs Cpefa i BelleHus OusHeca 1 MIHHOBALIWIL U KaK
C/Ie[iCTBIIE HU3KUIT YPOBEHD MIPUMEHEH Vs LI(PPOBBIX TEXHONOIMIT OM3HEC-CTPYKTYPaAMU.

PaccMoTpyuM HeKOTOpbIe aCIeKTHI, CBsI3aHHbIE C MCIO/Ib30BaHMeM 1V (PPOBBIX TEXHOIIO-
ruit 61usHec-cpefoii, 6osee MOAPOOHO.

OcHOBHble TEHAEHUUMN B chepe oHNalH-Toproean B Poccum

CoBpeMeHHBIIT ypOBEHb Pa3BUTVsI MH(YOPMALIMIOHHBIX TEXHOTOTIIIT OKa3bIBaeT CUIBHOE
B/MsIHIVE Ha BCe cepbl IKOHOMIUYECKOIT TeATEIBHOCTH, B TOM YUCTIe U Ha TOPTOBII [6]
(Tyunik, Nikishin, 2017). Ocob6eHHO 3T POL{eCChl aKTyanbHBI /11 Poccun, yanThIBas, 4To
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Ha JIO/TI0 OITOBO U PO3HIYHOI TOPTOB/IV IIPUXOAUTCS MPAKTUYECKY IIATasA JaCTh BHYTPEH-
Hero Ba/JI0BOTO IPOAYKTA.

B ycnoBusx nmepexopa K 11 poBoit 3KOHOMIKe 0c060€e 3HaYeHNe IpuobpeTaeT MONUCK
K/II0YeBBIX (PAaKTOPOB ycIlexa B KOMMEPUECKOM NpeANPUHIMATENbCTBE KaK OCHOBBI POCTa
KOHKYPEHTOCIOCOOHOCTY TOPTOBBIX NPERIPUATHIL.

Ocobas ponb B popMMUpoBaHMY LUBIIN30BAHHOTO PBIHKA 3/IEKTPOHHOI KOMMEpPLINA
orBopuTCs, Kak 1 B offline-roprosie, ManoMy u cpegHeMy 6u3Hecy.

MarnbIM IpeANpUHIMATEeTLCKYM TOPTOBBIM CTPYKTYpaM BCe CTI0XKHee KOHKYPUPOBATb C
KPYIIHBIMI CEeTeBbIMI UIPOKAMU PBIHKA He TOJIBKO 32 [JOJII0 PhIHKA [TOTpebuTeIel, HO U 3a
nocrasmuka [5] (Mityaeva, 2018). B To >ke BpeMs He/b3sl He COIIACUTBLCS C aBTOPOM, UTO
«KaXK0€e U3 MPEANPUATIIL 00513aHO 3a6/TaTOBPEMEHHO 3a00TUTHCS O MEPCIIEKTUBAX CBOETO
Ja/bHEVIIIeT0 Pa3BUTHA U MYTSX MOBBILIEHMS COOCTBEHHOM KOHKYPEHTOCIOCOOHOCTI» [2]
(Zvereva, 2008).

AxTyanpHOCTb 0003HaUYEHHBIX NPOOIEM A/ POCCUIICKUX TOPTOBBIX HMpPeRNpUATUIL
06ycroBIIeHa TeHAEHIIMel CHIDKEHNSI 00beMOB PO3SHIYHOI TOPTOB/IN B Mupe. Tak, Ha ame-
PUKAHCKOM PBIHKE C KaXX/IbIM TOJJOM IAJIal0T 00BEMBI IIPOAaX B KPYITHBIX TOPTOBBIX LIE€HT-
pax M OT/ie/IbHBIX MarasyHax. JTO IPOUCXOAUT Ha (GOHE YCUIEHNs TO3ULIMIT OHTANH-TOp-
TOBJIN.

Ananmuruyeckas koMmnanusa eMarketer IporHosupyer, 4To IpOJAXY Ha OHJIAMH-PBIHKe
K 2019 rogy otHOCKTenbHO 2015 rofa yBennyarcs 6oee 4eM B iBa pas3a 1 COCTaBAT boree
12% Bcex MupoBbIX pofax. Ha 3amane B ycnoBusx 1iu¢poBoit 3KOHOMUKM [0 Mepe BHe-
ApeHus HUPOBBIX TEXHONOTUI U JaTbHEIIeT0 PasBUTUA NHPPACTPYKTYPHI OOTIBIIMHCTBO
oTpebuTeNell IePEXOAUT B OHJIANH; 3HaKOMCTBO ¢ digital-mardopmamu u yrobcTBO MX
MICTIONBb30BAHNUA CO3JAI0T YCTIOBYA /LA JalbHEIIero pocTa TOPTOB/IY B MHTEPHET-CeTL.

[ToaTomy /st BbDKMBaHMsI POSHIYHOTO O¥I3HeCa IIONYILAPHON CTpaTern4ecKoil MHBeCT -
LMeil CTAHOBUTCSA paclIMpeHe OHMANH-TIPUCYTCTBYA. B 2015 romy ofivH M3 KpyNnHEeNmuX
aMepMKaHCKMX TPaAULMOHHBIX puTeiiiepoB Walmart B 1je/1X IOBBIIIEHNS KOHKYPEHTO-
crroco6HOoCcTH ¢ Amazon, motpatun 1,5 mnpp sonnapos CIIIA Ha pasBuTHe OHTAH-HAIIPaB-
nenus [13].

CraTucTiKa MeX/yHapOoJHOI ayfuTopcKoit Kommanun PricewaterhouseCoopers mop-
TBep>K/IaeT, YTO TaKye TeHJEeHIMN eCTb ¥ Ha POCCUIICKOM pbIHKe. OHAKO [0S OHIAlH-
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IOKYIIOK B Poccyy 110Kka OTHOCKTE/IbHO HeBeINKa, XOTA TEMIIbI pOCTa 000pOTa 3HAUYUTEIBHO
BBIIIIe, Y€M B PO3HUYHOI TOPTOBJIe HEIPOJAOBO/IbCTBEHHBIMY TOBapamu (maos.).

Tabnuya
CpaBHUTeNbHbIN aHanu3 06beMoB 1 TeMMNoB pocTa 060poTa PpO3HMYHOW TOProBAU
u nHTepHeT-Toprosnu B Poccuun 3a nepuopg 2013-2017 rr.

Po3HWUYHas TOProB/s HEMpOAOBONLCT- WHTepHeT-Toproens YnenbHbli BeC
BeHHbIMM TOBapaMu 060poTa MHTepHeT-

06opor, Temn pocta,% 06opor, Temn pocta,% Toproenu,%
TPJH pyb. mnpg pyb6.

2013 12,54 - 544 - 4,3

2014 13,98 11,5 713 1311 51

2015 14,11 100,9 760 106,6 5,4

2016 14,57 103,3 920 121,05 6,3

2017 15,44 105,9 1040 113,04 14,8

YcmouHux: cOCTaB/IeHO aBTOpaMy 10 HaHHBIM [15, 16]

Ha sapy6e>xHble oHIaitH-MarasuHel, mo gaHHeiM AKIT, npunnrocs 36% Bcex oOHaH-
IIOKYTIOK poccusiH — 374,3 mipp py6. (romoM panee — 33% u 304 mpg py6.) [13, 15].

90% 3apybexHBIX MHTepHeT-IOKyIoK B 2017 rogy npunuiocs Ha Kuraii (yto Heynu-
BUTE/IBHO, YYUTHIBasA 0c000€ OTHOLIEHNE POCCUAH K MOKYNKaM BO BXOJAIINX B OJHY U3
KpynHerumx kommanuit Alibaba Group nnTepHer-marasunax AliExpress u Taobao), 3%
Ha EBpocoos, 2% - CIIA. OfHaKo B JeHe>KHOM BbIPaKEHUM JOJA KUTAICKUX ITOKYIIOK
coctasisier 53%, EBpocorosa — 22%, CIIA - 1 2%. ITo onenkam AKIT, camyio 60blryio
1je7ieByIo ayautopuio — 6onee 20 MiH denoBek uMeer AliExpress. OfHako cpefHuit 4ek B
9TOM MHTepHeT-MarasuHe HeBeluk — 980 pyo.

JlanHas curyaunsa o6ycnoB/IeHa HEeBBICOKOI IIOKyIaTe/IbHOM CIIOCOOHOCTBIO POCCHI-
ckoro HaceneHus:A. B 2017 rogy orHocuTenbHo 2016 rofa oHa cHusnaach Ha 9%. B 2018 roxy
HAOJIIOA/ICS POCT ITOKYIATe/NIbHOM CIIOcCOOHOCTI Hacenenus Ha 0,5-1%, Ipu pocrte peasib-
HOII 3apIutaThl Ha 10% [14].

YTO KacaeTcsA CTPYKTYpbl IOKYIOK POCCUAH B OH/NAlH-MarasyHax, TO 3a IOCIe[IHIE
5 JIeT OHa He IpeTepIie/ia CyLIeCTBEHHBIX U3MeHeHMI1. [To-nipexHeMy caMbIMIU paclpo-
CTPaHEHHBIMM 110 4aCTOTe MOKYIIKaMM ABIAITCA ToBapbl U3 rpynn «Opexpa» (64%) n
«InexrpoHuka» (50%). HauMenpimum crpocom B CeTy MO/Ib3yeTCs alKOTOJIb, YTO CBA3AHO
Ipexk/ie BCEro C 3aKOHOAATEIbHbIM 3aIIPeTOM IPO/IayKM aJIKOTO/IbHBIX HANIUTKOB Yepes
UHTEpHeT (puc.).

OcobeHHoCTH TpaHC(II)OpMaLl,VIVI nokKynaTteJsibCKoro noeegeHus
B OHﬂaVIH-TopFOBﬂe

VccnenoBanne B3auMoOBNMsIHMA B 06/1acTy OHMalH- 1 odraitH-Toprosmu Nielsen moxa-
3a110, 4TO 89% pOCCMIICKMX OHJIAMH-TIOKYIIATe/Ie) HEIIOCPEICTBEHHO IIOKYIIAl0T TOBAPHI B
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B Jlonst moTpeduTenei, Koraa-ni0o CoBepIIaBLINX MOKYNKY OHJIaiH, %

Pucynoxk. ToBapHas CTpyKTypa OHJIAH-TIOKYIIOK POCCUIICKMX TT0NIb30BaTenell B 2016 romy
Vlcmounux: cOCTaBIeHO aBTOPaMM 110 HaHHbBIM [19]

ceTn, ocTanbHble 11% MUCIIONB3YIOT MHTEPHET TOIbKO /IS IIOTyYeHst MH(OPMAILUM O TOBa-
pax, KoTopsle 3aTeM npuobperarot odmaiiy [19].

910 sBneHue momydmno HasBanue «Online-to-Offline» («13 onnaiin B odraitar», 020)
[12]. OcobeHHO 3TO siB/IeHME PACIPOCTPAHEHO CPefy TeX IOKYyIaTeseil, KOTOpble omaca-
I0TCS1 COBEPILINTD ITOKYIIKY HeKaueCTBEHHOTO ToBapa Mnbo crapaTcs n3bexarb puckKa
HeJIOCTaBKY OITAY€HHOTO TOBapa WK HeobecreueHnss KOHGUIEHIMATbHOCTY JaHHBIX IIpU
oriaTe 6aHKOBCKOII KapTOIL.

B ocnose «Online-to-Offline» kommepuynu ne>xxut nuTerpanus u adpdexruBHoe cocy-
IIeCTBOBAHNE OHJIAH-TOPTOB/M U odiaitH-pureitia. Taxke rexuonoruss O20 mo3BojsieT
[IPOBOJUTD OLIEHKY 3¢ (EeKTVBHOCTU PEKTaMHBIX OHTAIH-KOMIAHNIT I MAPKETWHIOBBIX
MepOoIpUATUIL 0(JIaliH-TOPTOB/IN, B YaCTHOCTM.

020 rakxe aKTMBHO MCIIONIb3YETCA MPU TapreTUPOBAHUIU PeKIaMbl Ha MOOM/IbHbIE
YCTPOJICTBA NOTEHIVANbHBIX IIOKYIIaTe/lell, KOTOpble HAXORATCSA MOOMN30CTU OT OQIaiiH-
MarasuHa, Ho ele B Hero He 3auumm. Kpome Toro, O20 1mo3BoseT akTUBUPOBATDb 1 BO3-
BpaiaTh odIaiiH-IIOCeTUTENEN U CO3[[aBaTh IOPTPETHI TOCETUTENIEN TOPTOBBIX TOYEK Ha
OCHOBE€ OHJ/IAH-JaHHBIX.

OpuumM n3 HegmocTaTKoB TexHonmoruy O20 ABAeTCA MONMHAA 3aBUCUMOCTD OT TOTO,
BKJIIOYeH Wi-fi-MOAy/Ib Yy MOOMIBHOTO YCTPOJICTBA ITOKYTIaTeNs MM BbIKII04eH. CaM MpyH-
mun noctpoerns O20 OCHOBBIBAeTCA Ha TOM, YTO KaK TOTBKO II0/Ib30BaTe/b BXOAUT CO
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CBOEro MOOMJIBHOTO YCTPOJICTBA B MHTEPHET, eMy IIPMCBaNBaeTCsl HeKuil OHIAlH- UeHTH -
¢bukartop — Kyka (cookie). 3aTeM, KOrza MOCETUTEh OKA3bIBAETCSI B 30HE MOKPBITUS Wi-fi
poyTepa oraiiH-IIpefIpUATUs, €0 MOOMIBHOE YCTPOIICTBO ABTOMATHYECKH IIO/K/II0Ya-
eTCsl K CETV TOPrOBOTO 0OBEKTA VI POUCXOANT «PACIIO3HABAHME» KIINMEHTA, Y €ro IefiCTBUSA
CTAHOBATCA OTC/IEKMBAEMbIMU. Y UUTBIBasA, YTO 11O CTATUCTUKe nopsaka 30-50% Bcex moce-
TUTeNeN odraiiH-MarasyHa He OTK/IIOYAIOT Ha CBOEM YCTPOJCTBe MOAYIb wi-fi, Toprosoe
HpeANpUATIE MOXKET IIOJIyINUTb JOCTOBEPHYI0 MH(OPMALIMIO O IOPTPETE CBOErO IIOCETUTEA
(o1, BO3pacT, MpMMEpHBIil YPOBEHb JOXO/0B, HA OCHOBE [OCEIaeMbIX CaliTOB BBISBUTD
MHTEPECHI U T. [i.) OT CBOMX MAPTHEPOB (HANpyMep, TaKye IOMy/IspHbIe Y POCCUSH CEPBUCHI
«Mail.ru Group» u «Yandex» yMer0T aHa/IM3UPOBATh MTOBEMIeHIE TI0/Ib30BaTe/Iell B MHTEP-
HeTe) U IepCOHMUIIPOBATh MAPKETUHTOBbIE IIPEI0XEHS /IS HeTo.

Taxum 06pa3oM, He/b3s He COTNIACUThCA ¢ aBTopamu [3] (Zvereva, Leonova, Perelman,
2017) B TOM, 4TO «CTpaTerndeckoe IapTHEPCTBO U IIPUMeHEHVe MHCTPYMEHTOB KPOCC-IIpOo-
MOYIlIeHa SBJISeTCSI COBPEMEHHBIM MHCTPYMEHTOM XO3sICTBEHHOI IPAKTUKM TOPTOBBIX
OpraHM3aALIL».

ITpu opraumsanun «Online-to-Offline» koMMepuuyu B paMKax TOpProBoii IpeAIpuHIMa-
TEIbCKOVL CTPYKTYPBI (POPMUPYIOTCS JOTIOJTHUTEIbHbIE KaHA/Ibl KOMMYHMKALUY U YA06CTBa
I/Is TIOKYTIaTeIsi, B TOM YMCIIe CBsA3aHHbIe C Bolpocamu gocTtaBku [4] (Leonova, Yazykov,
2018), onatsl 1 IOIy4YeHNs TOBapa.

Hanpumep, B HeKoTOpbIX O¢IaiiH-MarasuHax BHefjpeHa BO3MOXXHOCTb 61oMeTpuye-
CKOJ1 OITaThI TOBApa, KOI/ja KACCOBBIE TEPMUHATIbI MMEIOT CKaHePbl OTIIEYAaTKOB IIa/IblieB.
TpaHsaxuusA NPOXOAUT TOIBKO B TOM C/Iy4ae, €C/IM OTIEYaTKY COBIIA/IAIOT C TEMY, UTO B 6ase
TAHHBIX CIIelMalbHOM IJIATEeXHOI cucTeMbl. B yacTHOocTH, B 2016 rofy poccuiickas ceTb
«A36yka Bkyca» 3amycTiia IMIOTHBIN IPOEKT MO OIUIATE MOKYIIOK C IIOMOIIBIO OTIeYaTKa
masbla.

B pamkax MHTepHeT-MarasyHa MOXXHO 00eCIIeYMTh BUPTyanbHOE IIOCELieHNe
3D-TOproBoro 3asa, Ije MOKyIaTenb MOXXET ITepeMeIaThCsl, BBIOMPATh TOBAPHI C UCIIONb30-
BaHVeM BUPTYa/IbHbIX IPUMEPOYHBIX ¥ COBEPILIATH MOKYIIKY, P 9TOM MUHMMU3UPOBATDH
PUCKM TOTO, YTO BeIM He MOROMAYT.

Coepnuenne «Online-to-Offline» komMMepLuM B paMKax TOProBoii IpeAIpUHIMATE/Ib-
CKOI1 CTPYKTYPBI IO3BO/IUT 00ecriednTh 3P PeKTIBHOE HAIIOTHEHNE CTPYKTYPbl MHHOBAII-
OHHOTO IOTeHIaIa Toprosoro npennpusatus (7, 8] (Yudnikova, Khalezov, 2010; Yudnikova,
Khalezov, 2011).

BrusiHme r1o6anpHbIX IPOLIECCOB 0KA3a/I0 CYIIeCTBEHHOE BINMAHIE Ha CIIOCOOBI BbIOOpa
u noTpebyeHus ToBapoB norpeburensivu [1] (Deputatova, 2017).

OpuuM u3 takux spnennit sasiaserca ROPO-adpdext (Research Online, Purchase
Offline) - «u1uu onIaity, mokymait ogaiti» [11]. IIpakTuka MoKasbIBaeT, 4YTO TPAAULIVOH-
HOe pasfie/ieHie ayUTOPUM Ha OH/IalH- 1 o¢iaiiH He Bcerna apdextnsHo [9, 10] (Wijcik,
Doligalski, 2011), Tak KaK Ha CeTOAHSAIIHUI JeHb CyIIeCTBOBABIIAs MEXXIY HUMY I'paHMIIA
(BBIOOP ¥ TIOKYIIKA TOJIBKO B OHJIAITH MM TOJIBKO B OQIaliH) MCYe3/a U ayfUTOPUY aKTUBHO
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cmemmmBarorca. OcHoBHas 3agada ROPO-aHanm3a cBOAUTCS K TOMY, YTOOBI IIOHATD IIOBe-
IeHUe KIJMEeHTa B OH/IallHe U «<KOHBEPCUPOBATb» €r0 B IIOKYIIaTesA, KOT[a OH NpUAeT B
o¢raiiH, IyTeM ycTpaHeHNs 6apbepoB, MEIIAIIX COBEPLICHNIO TIOKYIIKM.
TpaguuyoHHBIE U OHIANH-TPOAXY JOIIOMHAIOT APYT APYTa, KaK IMOKAa3bIBAeT OIBIT
paboTsl «M.Bupeo»: 6oee OIOBMHBI KIMEHTOB CHaYasa MIYT MH(OpMALMIO Ha caliTe, a
3aTeM €IyT B Mara3mH, ‘-ITO6I)I IIOCMOTPETDb TEXHUKY IIEpPEN HOKYHKOIZ, CpaBHUTDb HECKOJIbKO
Moygiesnieil Wiy 3abpaTb MHTEpHeT-3aKa3 B yIoOHOe BpeMs B ceTu Marasuuos «M.Bupgeo». B
kommauuu «M.Buzneo» npopakn B uHTepHeTe B 2017 ropy Beipociu Ha 41% [19].

ROPO-addexT yeTKO MpocexnBaeTcs Ipy MOKYIIKe, HAIpUMep, TeleBn3opa. Knmenr
He IIPOCTO BBIOMPAET U 3aKa3bIBaeT TOBAP B OHJIAHE U IIOTOM IIpUe3XaeT B odyIaliH-Mara-
3JH, YTOGBI BOCIIO/Ib30BAThCSI CAMOBBIBO30M, a CHadasa u3ydaeT MHGOPMALVIO Ha caiiTe
(0T3BIBBI, 0030p MOfENel) U IIOTOM IIPUXOAUT B O(IaliH-MarasuH, 4To6bl Ha MecTe Mpo-
BeCT) CPaBHUTE/IbHBII aHA/IN3 [TOTPEOUTEIbCKUX CBOJICTB HECKONBKIX MOJe/Iell ¥ «BOVTH
C HUMM B KOHTaKkT». HecMOTps Ha mycTh fgaxke nojgpobHoe omucanue u ¢pororpadpum Ha
caiiTe, IIOKYIIaTe/Il0 BaYKHO CAMOMY IIOIIPOOOBATh CKOPOCTD II€PeK/TI0YeH sI KaHa/lIOB, Olle-
HUTD SIPKOCTD IBeTOIlepefadn 1 yron o63opa u 1. 1. Ha 9TOM 3Tare oKoHYaTeIbHOE MECTO
MOKYIKY — OHJIAiH Wiy o¢IaiiH — BO MHOTOM OyZieT 3aBMCeTb OT Ky/IbTYpbl M KadecTBa
06CTy)XMBaHMsI B CAMOM MarasyHe, OJHAKO ITOCelleH e IByX KaHaIOB — OHJIAlH 11 oQIailH —
HPaKTNYeCK! Hen30eKHO.

B xope ananusa uccnenoBanmii [17, 18] 6p11u Takoke BBIABIEHBI CIEAYIOIIME TPEH/IBI Pas-
BUTYSI OHJIAM{H-MaTrasyuHOB:

1. PocCT CHOHTaHHBIX OHJIANH-TIOKYIIOK, B TOM YNC/Ie Yepe3 CMapTQOHBI.

2. Poct 06beMOB JOCTaBKI €/IbL.

3. 3HauMTenbHOE 3a IOCAEHME TO/Ibl YBeIMYEeHNME MHBECTUIINI B MapKeTIIeChI
(9MeKTpOHHbIE TOPrOBbIE IIOMIAMIKY, Ije BCTPEYAIOTCs MOKYIaTeNlb M MPOJaBell,
061IAI0TCSA 1 3aK/TIOYAIOT CHETIKMA).

4. Pocr 3HaueHus uPOBBIX TEXHOMOTMI 1 3D HEKTUBHOCTH IPOLIECCOB.

Poct crpoca Ha crienanbHYI0 JOCTaBKY KPYIHOTaOapUTHBIX TOBAPOB.

6. PocT momynsapHOCTY IyHKTOB BBIA4M 3aKa30B VI TePMMHAJIOB BbIIA4M 3aKa30B (IOC-
TaMaThbl).

7. Poct uHTepeca k PpyndpunaMenTy — KOMIIIEKCY YCIYT, IPU KOTOPOM KOMIIAHUA-IION-
PARYMK YaCTUYHO WM IIOTHOCTBIO GepeT Ha cebst mponecc npuema u 06paboTkn
3aKa30B OT K/IMEHTOB MHTEPHET-MarasyHa.

u

BrisiBreHHBIE TPEHMBI, 0COOEHHO CBsA3AHHbIE C CEPBUCAMU JOCTABKM U QynduniMenTa,
CBUJIETENbCTBYIOT O 1Ie/1eCO0OPa3HOCTY Y HeM30eXXHOCTI 00'beMIHeH A OHIAIH- M oQIaifH
KOMMepIUIL.

3aknoyeHue

B 3ak/mo4yeHMe OTMETUM, YTO Ha CeTO[JHALIHMUII IeHb YPOBEHb PasBUTUA MHTEPHETA U
1MPOBBIX TEXHONOTWIT IIPELOCTAB/IAET YYACTHUKAM 3/IEKTPOHHOI KOMMEPLMU HPAKTH-
4eCK! HeoTpaHMYeHHbIe BO3MOXXHOCTH BBIIIOTTHATD Pa3HOOOpa3HbIe BUJIbI AEATE/IbHOCTH.
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9¢dexTUBHOCTD B3aMMOLECTBYS YYaCTHUKOB OOecIiedrBaeTcs 3a C4eT JOIOTHEHUA
IPYT ApYyra, TaK Kak BO3MOXXHbIE CLieHapyy IIOBefleHVs TOKyIaTeNlell — ImocelleHye Mara-
3JHa /I BBIOOpa TOBapa C MOCEAYIOLIMM €ro 3aKa3oM Yepe3 MHTepHeT WY Hao00opoT —
00BEeIMHSIIOTCS B paMKaX OFHOTO 6usHeca. BosHukaer cunepretmueckuit apdekr 3a cuyer
TOTO, YTO O()/IaliH-MarasuHel 6yAyT UTPaTh POIb BUTPUH C TOBAPAMI, & OH/IANH — SBIATHCS
peaIbHBIMMY TUIOLAIKaMM /LS IIPOJaXKV U TIOKYIIKH.
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