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AHHOTALMA:

CTaTbs nocBslLeHa 0THOCUTENTbHO HOBOMY SIBJIEHWMIO HE TOJIbKO AJSIA POCCMIACKON PO3HMLbI, HO 1 AN 60sb-
LUMHCTBa McCnefoBaTenei, 3aHMMaloLLMXCA U3yYeHNEM afianTalmn TOproBbIX OpraHu3aLmnii K yCoBUsSM COB-
PEMEHHOT0 pbIHKA, — MCMONb30BaHWI0 TEXHOMOMUI OMHMUKaHaNbHbLIX Npogax (omni-channel]. Oxapaktepu3so-
BaHbl CyLLeCTBYOLLME NOAXOAbI K ONPEENeHMI0 MOHATUSA «OMHMKaHaNIbHOCTb» B cdepe ToproBoro busHeca,
npeAcTaB/eHbl Pe3ynbTaTbl TEOPETUYECKOrO UCCeA0BaHUS, MO3BOJSIOLLIErO BbIAENNTL 001acT NpUMeHeHUs
(B2B, B2C), npuHLMNbI 1 371EMEHTbI TEXHOOMUIA OMHUKAHANbHbIX MPOoAax B chepe PO3HUYHON TOProBM, Npe-
MMYLLLECTBA W PUCKM UX MCMONb30BaHMS B NPaKT1Ke TOProBOro NpefnpuHMMaTenbCTBa, roTOBHOCTb brsHeca
K MCMONb30BaHMI0 AaHHbIX TexHonoruii. [laHa xapakTepucTika nepcoHnULMPOBaHHbBIX aApECHbIX MPorpaMm
NOANBHOCTU (MepcoHanusauns NpeasoxeHnin Ang notpebutenei); oXmaaHui U U3MeHeHUs NoBeeHUs no-
TpebuTeneit (MoTpebuTensckan akTUBHOCTb HaceseHWs, npeanoyTeHns notpebutenein npu soibope kaHana
npofax, fjoBepre K CoBepLIeHMIo Nokynok B ceTesoi cpeae). 0603HauYeHbl KOMNaHWK, NPON3BoasLiME NPO-
rpaMMHoe obecneyeHne aig OMHWKaHaNbHOW KOMMEPUUK, LENCTBYIOWME HA POCCUIACKOM phiHKe. OTpaxeHbl
YPOBHW NPOHUKHOBEHMSA VIHTepHeTa 1 peiTuHr Poccuiickoii Pepepaumm ¢ ydeToM MexayHapogHoro «/Haekca
anekTporHoit Toprosnn» (UNCTAD B2C e-commerce index). Ha ocHose aHanusa nybnukauuin oTe4ecTseH-
HbIX 1 3apybeXHbIX aBTOpPOB MpefcTaB/eHbl NPUOPUTETHbLIE HaNpaBieHUs UCCefoBaHU B AaHHOW obnacTu
9KOHOMMYECKOTO 3HaHMS. [TonoxXeHUs 1 BbIBOAbI, M3N0XeHHblE B CTaTbe, byAyT nonesHbl NpeanpuHUMaTensm
- NpefCcTaBWTENsIM POCCUIICKOTO pUTeiNa, acnmnpaHTam, Hay4YHbiM paboTHMKaM, 3aHUMAOLLMMCS UCCnefoBa-
HeM NpobiemM po3HMYHON TOProBAK.

KNHOYEBDBIE CNNOBA: posHuuHas Toprosns, 31eKTpOHHAA KOMMEpPLMS, KaHasbl Npofax, asToMaTn3auus
B13HeC-NpoLECcCcoB B chepe TOProBau, OMHUKaHanbHble Npofaxu, NT-pelwenns Ana opraHn3auum oMHuKa-
HaNbHbIX MPOAAX, UAEHTUGUKALMA NOKyNaTens, NepCoHNPUUMPOBAHHbIM NOAXOA.
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MpeanocbIKM pa3BUTUSA OMHUKAHaNbHbIX Npofax B Poccun

CTpeMnTeanO pasBuBaooLIyecs LHUppPOBbIe TEXHOIOTUN U AKTUBHOE
MCIIO/Ib30BaHMe I106aIbHOI MHPOPMALMOHHOM ceTy VIHTepHeT s
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cdepax X03sIICTBEHHOI! AeATeNTBHOCTY, IIPeXe Bcero B Toprosie. Hapsany
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C COXpaHeHMeM TPaJVIMOHHbIX MarasuHHbBIX ¥ BHEMarasuHHLIX pOpM PO3HMYHOIL TOp-
TOBJIM BO BCEM MMpe BOCTPeOOBAaHHBIMMU CTAHOBATCS TEXHOTOTHUM NMPOAAX, OCHOBAHHbIE
Ha UCII0/Ib30BaHUY MHPOPMALMOHHBIX CICTEM U 3TeKTPOHHBIX MIPOLEAYP, HO3BOJIAIOIINX
puTeilepaM UCIIOIb30BaTh MHOTOKaHa/IbHbIE, KPOCC-KaHA/IbHbIE VI OMHMKAHA/IbHbIe CTpa-
TETUN IOBEEHMs Ha PhIHKE.

OMHUKaHaIbHbIE HpO,IIa)KI/I HaHpHMy}O CBA3aHbI C UCITIOJIb3OBAHNEM MHTepHeTa n pa?)'
BUTHEM MH(GOPMAIVIOHHBIX TEXHOJIOTHIA, II03BOJLAIOLINX He TO/IbKO I10Iy4aTh 3aKasbl, HO
" cobupaTh fJaHHBIE O KneHTe (MoKyIaTene) 1 3 QeKTNBHO UCI0Mb30BaTh UX B OyaylieM
IUIS TIOCTPOEHMS COBITOBBIX CTPATErnii C y4€TOM HOTPeOUTeNbCKIX MpeanodTeHnit. B. Arson
¢ coaBT. (2013) oTMeuaeT, YTO OMHUKAHAIBHOCTb B TOPTOBJIE C/IEyeT PaCCMAaTPUBATh Kak
OJIHOBpPEMeHHOe VCIIOIb30BaHMe OKyIaTeeM ABYX KaHaJI0B cObITa (HaIpuMep, UCIIOIb30-
BaHIE HpI/IHO)KeHI/[ﬁ MO6I/IHbHOFO Te}'Ie(bOHa BO BpeMH IIOCECIIEHMA Mara3mHa VN IVIaHIIeTa
BO BpeM:I IIPOCMOTpa IIpOrpaMM TesieMarasuta). OJJHaKo yalile TepMVUH «OMHUKaHA/IbHOCTD»
VICIIOJIB3YeTCS [i/Is1 OIIMCAHYISI TEXHOIOT I [0 CHHXPOHM3ALNY PA3/IMIHBIX KAaHA/IOB IIPOAK,
YIPOLeHNs ¥ ONTYMU3ALMM B3auMopeiicTBus ¢ kiventamu [1] (Arson, Camiade, 2013).

ABSTRACT:

The article considers a relatively new phenomenon not only for Russian retail, but also for majority of
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use of omni-channel retail technologies. We described the existing approaches to the definition of the
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Russian market. We show the levels of the Internet penetration and the rating of the Russian Federation
taking into account the international “Electronic commerce index” (UNCTAD B2C e-commerce index).
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TexHonmornym oMHMKaHa/IbHOCTY HAXOAAT IPMMEHEHNE He TOIbKO B TOProBJIe, HO I B
TYPUCTNYECKOI, 6aHKOBCKOI (0fHO 13 IT-peiieHnit OMHMKaHAIBHOCTH B OaHKaX — BHeJpe-
Hue cucteM K1acca o0CRM/aCRM), ctpaxoBoit cdepax, Iie OHY IPOABUTAIOTCA 3HAUUTETBHO
6pIcTpee. B Toprosiie oMHMKaHa/IbHBIE TEXHOJIOTUY IPUMEHUMBI KaK B 6usHec-Mopenu B2B
(omroBas Toprosins), Tak u B2C (posHnunas toprosns) [2, c. 26-27] (Prokhorov, 2014;
p. 26-27).

C TeXHONIOIMYeCKOl TOUYKY 3peHNUsA HEOOXONNMBIMY YC/IOBUAMM PasBUTHUA OMHUKa-
HJIbHBIX MIPOJAX ABJLIOTCS HA/IM4YNMe CIeNanbHOro nporpaMMHoro obecnedenus (I10)
U BBICOKIII YpOBeHb IPOHMKHOBeHM: VIHTepHeTa. OOHOI 13 JIYYIINX, M3 YIMCIa IPUCYT-
CTBYIOIIMX Ha POCCUIICKOM PbIHKE KOMIIAaHWII, IPOM3BOAAIINX IIPOrpaMMHOe obecrnede-
HUe JJI1 OMHMKaHaIbHOI KoMMepiyy, npusHana «Hybris» (I'epmanns): UT-pentenns —
«hybris B2C Commerce» [3] n «hybris B2B Commerce» [4]. Anamorn4ynble IpOSYKTbI AL
Ou3Heca pa3pabaTbIBAIOT U IIOCTAB/IAIOT U APYTMe MeXKYHapOgHble KOMIIAaHWUM, HAIIpYMep
MeX/yHapoiHas KOHCanTiHroBas koMmnanus «Columbus» (ocHoBana B lanuu, B Poccun
CHT pab6ortaer ¢ 1997 r.): U'T-petenne - «Columbus Retail» (Ha TexHOMOTM4€ECKOI OCHOBE
mwratrgopmsl «Dynamics AX 2012 for Retail») [5]; «Weigandt Consulting» (Tepmanus,
Benukobpuranus, Poccus) [6] u gpyrue.

CBIUAeTETCTBOM BOCTPEOOBAHHOCTY MIPe/IaraeMbIX PELIEHNUI ABJAETCS TOCTOSTHHOE
yBe/lu4eHNe SOXOJ0B KOMIIAHUII — pa3paboTYNKOB mporpaMmHoro obecrnedenus (I10).
Tak, Hanpumep, B 2015 r. BeIpy4Ka OT MUPOBBIX Ipogax cobcrBeHHoro ITO «Columbus»
10 UTOraM 6 MecsAIleB BO3pOCIa Ha 57%, B TpeTbeM KBapTane — Ha 60% (1o cpaBHEHUIO ¢
aHayjorMyHbIMI Iepuopamu 2014 r.). B mepsom monyropguu 2016 r. — Ha 9%, OZHAKO ycIIex
2015 r. obecrieunn 28% pocTa FOXOMA OT MPOJIeHNs INIIeH3UIT Ha ucnonb3osanue [10 cob-
CTBEHHDIX pa3paboToK KoMmaHmu [7].

ITo utoram 2015 r. poccuiickoe npepcraButenpcTBo «GfK Group» (MockBa) maer cre-
IYIOLIYIO OLleHKY NPOHVMKHOBeHMA VInTepHeTa B Poccum: 84 MiH YemoBeK B BospacTe OT 16
JIeT ¥ CTaplile ABIAITCA Ionb3oBatenaMu VintepHera (70,4%). 50 MIH pOoCCUSH JaHHOI
BO3PACTHOII KaTeropyuu MO/Mb3yITCs VIHTEpHETOM Ha MOOM/IBHBIX YCTPOIICTBAX (Ha cMapT-
¢doHax - 37,2%; Ha mWwiaHmerax — 19,2%), n3 Hux: 83% - >xutenmu Mocksbl; 71% — >xutenu
ropofioB ¢ HaceneHyeM 100 000 u 6oree; 66% — >KUTENM MaIbIX TOPOOB U cerl. VIMetoT foma
teneBusop ¢ pyuxuneit Cmapt-TB (moctyn Tenesusopa B Murepuer) — 12% (13 Hux 49%
nonb3ytorcsi CmapT-TB perynsipHo win Bpems oT BpeMeHu; 22% — mpoOOBanyu MOIb30-
BaTbCs, HO IIOTOM TepecTany; 29% — HI pasy He MOTb30BaCh) [8].
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OTMeTyM, 4TO B KauecTBe MHCTPYMEHTA KOIMYECTBEHHO OLeHKM HaIM4MA YCIOBUIt
I/ pasBUTHA 371eKTpoHHOI KoMMepuun A mogeny B2C IOHKTA]L ycranosnen «VHpekc
37IEKTPOHHO TOproBM». VIHIEeKC oXBaTbhIBaeT AaHHbIe 110 130 cTpaHaM IO YeThIpeM IOoKa-
3aTessM: [Ob30BaHMe VIHTepHETOM; 00eCrie4eHHOCTh 06e30IIacHBIMU CepBepaMIL; pac-
NIPOCTPaHEHHOCTb PacueToB 110 KpeAUTHBIM KapTaM; pa3BUTHE YCIYT LOCTaBKYU MOYTOI.
HpI/IMeHeHI/Ie MH)IeKca IIO3BOJIAET OLI€EHUTDb YPOBEHD TOTOBHOCTU CTPaH K QHEKTPOHHOI';[
TOPIOBJIe, BBIABUTD CUJIbHBIE U C/1abble CTOPOHBI OTPAC/IN M MOXKET CTyXKUTb OCHOBOJI JIA
pa3paboTKM HaLMOHAIBHBIX CTPATETHII ee PasBUTHUA.

B 2014 1. camyI0 BBICOKYIO TOTOBHOCTD K 37IEKTPOHHOII TOPTOBJIE JEMOHCTPUPOBAIN
JTroxceMOypr (Ipu MakcUMalbHOM 3HaYeHUN uHpekca — 91,7), Hopserus u Gunnanpns.
Cpeny pa3BUBAIOLIVXCS CTPAH U CTPaH C pacTylieil sKoHoMuKoit — Pecrrybiuka Kopes,
T'onkonr (Kutait) u Cunranyp. Poccuiickas @eneparus 3ansna 50 paHroBoe Mecto (3Ha-
yeHne nHAEKca — 58,0). B 2015 r. mupepoM 1o YpOBHIO TOTOBHOCTM K 3/IEKTPOHHOI TOP-
roByie ocraBancs JIlrokcemOypr (3HadeHue nHpekca — 89,7). Poccus mopHsmach B peii-
TUHTe Ha 47 MecTO (3HaueHMe MHJeKca — 57,6). YIydlleHNe peiiTUHIOBOTO 3HAYEHMS
Wupexca gnsa PO cBAsaHO ¢ yBennMdyeHNeM pacdeTOB C UCIO/Ib30BaHMEM KPEIUTHBIX KapT
(c10% 1o 21%) [9, c. 1, 21-22].

Takum o6pasom, B Poccuiickoit Gepepaninu cnoXuiuch onpefe/eHHble IPeIIoChIIKN
IUIs YCIIELIHOTO Pa3BUTHA PO3HIYHBIX OMHMKAHAIBHBIX IIPOJaX: 0becIiedeH BBICOKIIL yPO-
BeHb [IPOHMKHOBeHMsI VIHTepHeTa, MHTEPHET-TOProOBIIsA BOCTpeOOBaHa U COXpAHsET 3Ha-
YUTeNbHBIN IOTEHIMAJ POCTa, IIpeflaraeTcs focTaToyHoe KonndecTso VT-pemennit s
OpraHM3alMy OMHUKAHAIbHBIX IpojaX. OTHAKO BaXKHBIM (10 CYTH, IIABHBIM) YC/IOBMEM
PasBUTHS OMHYMKAHATbHBIX MPOJAX SABJISETCS TOTOBHOCTb POCCUIICKOTO OM3Heca JaHHbIe
TEXHOJIOTMY UCIIO/Ib30BAaTh, & TAK)Xe YPOBEHb BOBJIEYEHHOCTH OTpeduTENEl.

PEByJ'IbTaTbI ncenenoBaHna n UX 06cy>|<,ueHv|e

VccnenoBaHme 0CHOBaHO Ha aHATUTUYECKOM 0030pe IMyOIMKaLnii OTe4eCTBEHHBIX I
3apyOe>xHbIX aBTOpoB, Matepuanos JOHKTA]I, aHanuTu4ecKnx MCClIeOBaHuil, TeMaTuye-
CKMX pecypcoB VIHTepHeT, OTPaXKaloIyX TeH/IEHIUY Pa3BUTHS 31eKTPOHHON KOMMepPILIU
M OMHIKaHAJIbHBIX IPOAaX B Poccuu u B Mupe.

YcTaHOB/IEHO, YTO B HACTOSIIMII MOMEHT CYIECTBYET JOCTATOYHOE KOIMIECTBO MCTOY-
HIUKOB, XapaKTepU3YOINX OOI[EMUPOBYI0 1 POCCUIICKYIO MPAKTUKY MCIOTb30BAHMUS
WT-TexHONMOINII B 97IeKTPOHHO KOMMEPUIVY ¥ MHTEPHET-TOPIOBJIe B Lie7IoM. Tak, OIBIT
OpraHyu3aLuy /1eKTPOHHOI TOprosiau orpaxeH B Tpyaax K. B. Kazakosoit ¢ coasr. (2014)
[10] (Kazakova, Pushilin, 2014), A. H. Aradonosoit (2015) [11], B. Tacmapsiza (2015) [12]
(Gasparyan, 2015), A. B. Tpauyka c coaBr. (2016) [13] (Trachuk, Linder, 2016), viccnenosa-
Husx B. A. Kleindl (2002) [14] (Kleindl, 2002), M. Kastells (2004) [15] (Kastels, 2004), Gary
P. Schneider (2011) [16], Cao Lanlan c coast. (2015) [17] (Cao Lanlan, Li Li, 2015), Peter C.
Verhoef ¢ coasr. (2015) [18] (Verhoef, Kannan, Inman, 2015) u psifa ApyrUX OT€4eCTBEHHBIX
u 3apy0exHbIX uccienopatesneii. CpaBHUTENbHAA XapaKTePUCTIKA MOHO-, My/IbTU- ¥ OMHU-
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KaHa/IbHBIX IIPOJaX IpefcTaBieHa B paborax B. B. ITantokosoit (2015) [14] (Kleindl, 2002),
A. B. Tpauyka (2016) c coast. [13] (Trachuk, Linder, 2016), Cao Lanlan ¢ coast. (2015) [17]
(Cao Lanlan, Li Li, 2015), Peter C. Verhoef ¢ coasr. (2015) [18] (Verhoef, Kannan, Inman,
2015) v pAna gpyrux aBTOpOB.

B HEMHOTrOYMC/IEHHBIX IOKa MYOIMKALMAX POCCUIICKMX MCCIIE[0BAaTENEN, 3aTparnBa-
OLX TpOo6IeMy OMHMKAHATBHOCTY, aHAMM3UPYIOTCSA MPAKTUKA €BPOIIEIICKOTO M aMe-
PUKAHCKOTO MY/IbTMKAaHAJIbHOTO M OMHUMKaHanpHOTrO puteitna (B. B. Ilaniokosa, 2015;
O. B. besorocHas, 2015; A. B. Tpauyk c coasr., 2016 u gp.) [13, 19-20] (Bezotosnaya,
2015; Panyukova, 2015; Trachuk, Linder, 2016), oco6eHHOCTHU OCTPOEHMsI O13HeC-MOJie-
JIeit ¢ UCTIOIb30BaHMeM 3neKTpoHHoro 6usHeca (C. IIpoxopos, 2014; B. Tacnapsn, 2015;
A. H. AradonoBa, 2015; A. B. Tpauyk c coast., 2016) [2, 11-13] (Gasparyan, 2015;
Prokhorov, 2014; Trachuk, Linder, 2016) u MmHoroKaHanbHbIX Ipofgax (B. B. ITaHokoBa,
2015; A. B. Tpauyk c coasT., 2016) [13, 19] (Panyukova, 2015; Trachuk, Linder, 2016).
PaccmarpuBaroTcs ctpaTernm rnepexozna K oMHuKaHanbHbIM npopaxaM (C. IIpoxopos, 2014;
B. Tacmapsin, 2015; V1. A. VinateeBa, 2015) (2, 12, 21] (Gasparyan, 2015; Prokhorov, 2014) n
OMHUKaHa/lbHOMY MapkeTuHry (B. B. ITantokoBa, 2015) [19] (Panyukova, 2015), crpaTerun
copiTa (O. B. BesotocHas, 2015; V. A. VinaTbesa, 2015) [20-21] (Bezotosnaya, 2015), koMMy-
Hukanuu ¢ nokymnarenamu (C. IIpoxopos, 2014; B. Taciapss, 2015; B. B. ITantokosa, 2015 n
mp.) [2, 12, 19] (Gasparyan, 2015; Panyukova, 2015; Prokhorov, 2014).

O630p mybmKaruit 3apy6e>XHbIX aBTOPOB CBUJETEIbCTBYET O BO3pACTaHNUM MHTepeca K
VCITOIb30BAHMIO TEXHOIOIMII MHOTO- I OMHUKAHA/IBHOCTH B cpepe TOProBiu 1 06Cyxpe-
HUIO TIO/IXO/IOB K pa3paboTKe KOHIEMUI (IIpOrpaMM) IPeCTOAMINX B JAHHOI 06/1acTu
uccnepnosauuit [17-18] (Cao Lanlan, Li Li, 2015; Verhoef, Kannan, Inman, 2015). Tax, Bo
BcTynutenbHoit cratbe Peter C. Verhoef ¢ coaBt. (2015) k TemaTiueckoMy BBITYCKy «Journal
of Retailing» (GBR) B psy IIpMOpUTETHDIX HAaIlpaBIeHNII IPECTOALINX MCCTIeOBAHNIL B
00671acTV OMHMKaHA/IbHBIX IPOAAK 0603Ha4eHbI: 3 (PEKTMBHOCT OMHUKAHATBHBIX CTPATe-
TUIi; BAUSHIE MCIIO/b3YeMBIX TIOKYIATeNsIMI MOOMIBHBIX YCTPOVICTB Ha (PMHAHCOBO-9KO-
HOMMYECKI€e T0Ka3aTe/lN TOPTOBBIX (PVPM; KOMMYHMKALIMH C IIOKYIIATEISMI; TOYKY B3au-
MogelicTBus ¢ nokymarensMu (touchpoints) n ¢pakTops! ux ompefensolye, B3aUMOCBSI3b
TOYEK B3aI/IMOI[eIZCTBI/IH C HOKyHaTeHHMI/I n BI)I60POM KaHaia 1A Hp]/[O6peTeHI/IH TOBapa,
3aMHTEPECOBAHHOCTb PUTEIIEPOB B MCIIONIb30BAHMY TEXHOIOT I OMHVIKAHAIBHBIX IPOJAXK.
A Tax>xe ponb OpeHIOB ¥ BIMAHIE MAPKETHHIOBBIX MHCTPYMEHTOB (HaIpuMep, akInii) Ha
OMHUKaHaIbHble TPORAXN; NHUBIUYa/TbHbIE CTPATEIUN AJIA [IOKYIaTeseil B yCIOBUIX
OMHUKaHaIbHOCTHU; MOJe/IN [IOBefleHNsI IIOKyaTeell, B YaCTHOCTY IIPOBepKa ToBapa B
MarasuHe, HO IIOKYIIKa ero B VIHTepHeTe (showrooming), n OTHOIIEHME PUTETIEPOB K TaH-
HOJI TaKTHKe TOBefeHys mokymnareneit (18, c. 179] (Verhoef, Kannan, Inman, 2015; p. 179).

Pemaknueit «Journal of Physical Distribution & Logistics Management» (GBR) cos-
MectHO ¢ «Cranfield School of Management» Tak)e aHOHCHpOBaHa MOATOTOBKa K 2018 T.
CIIeL[aIbHOTO BBIIIYCKa, OCBSIIEHHOTO MCCIefOBAHMSM B 00/1aCTV OMHMKAHA/IbHBIX IIPO-
HaX. B psify akTya/qbHbIX HalpaB/IeHMIT MCCTIE[OBAHMIT Ha3BaHbL: M3yYeHNe CYLIEeCTBYOLINX
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WUT-pewrennit 11 OMHUKAaHAIbHOI TOPTOB/IY 1 3aTpaT Ha MX OOC/Iy>KMBaHMe, MTHHOBALINIL B
yIIpaB/IeHUM CIIPOCOM, B aHAINTHUKE M JIOTUCTYKE, aBTOMATU3ALMNI TPAHCIIOPTHBIX CHCTEM,
ckmapupoBaHuy (mepepaboTka 1 pacupefeneHue rpysoB) [22-23] (Mena, Bourlakis, 2016).

0630p mpefCTaBIeHHbIX TUTEPATYPHBIX MCTOYHNKOB IIO3BOJIMII ONIPERETUTD COCTOS -
Hue U 061ye TEHJEHINN Pa3BUTISI OMHUKAHATbHBIX IIPOAXK B MUPOBOIT IIPAKTIKE, Pac-
CMOTpETh ITOAXO/BI PA3HBIX aBTOPOB (C yu4eTOM 06/IaCTU UCCTIE[OBATEIbCKUX MHTEPECOB) K
OIIpefie/IeHNIO IIOHATY «OMHUKAHA/IbHOCTb» B cdepe TOprosiu (mabsn.), chopMyInpoBaTh
COOCTBEHHOE OTIpeie/IeHIe TOHATHS «OMHUKAHAIbHBIE TIPOJIAXKI».

OMHUKaHaIbHbIE IPOAAXKI IOHMMAIOTCS HaMI KaK IIPOJaXK1, OCHOBaHHbIe Ha MCITONIb-
30BaHMM HECKOIBKUX (POPM TOPTOB/IM U MHTETPUPOBAHHBIX CUCTEM aBTOMATH3ALMI OCHOB-
HBIX IIPOIIeCCOB OM3Heca, MO3BOAIOIINX CYILIECTBEHHO COKPATUTD PUCKY TOPTOBBIX KOMIIa-
HUI U PaclIMpUTh BO3SMOXXHOCTY OTpebuTeNelt 110 MpUodpeTeHNIo ToBapa.

[Tpu ¢popmynupoBaHny JAaHHOTO OIpee/IeHNsA Mbl MCXO[UIU U3 TOTO, YTO B OCHOBY
HOBOJI GOpMBI BefieHns OM3Heca — OMHMKAHA/IbHON TOPTOB/IN [TOI0>KEHbI aBTOMATH3aLI NS
OCHOBHBIX OJI3HeC-IIPOL[eCcCOB 1 IpUMeHeHne coBpeMeHHBIX M T-peleHuit 1o CMHXPOHM-
3alMJ Pas/IMYHBIX KaHATOB IIPOAX, eAMHAs MapKETMHIOBas CTPATerns, OCHOBaHHas Ha
CTIERYIOUINX IPUHIINIIAX:

® CoBIajieHJe aCCOPTVIMEHTA U IIPOTPAMM JIOSUIBHOCTH;

® BO3MOXXHOCTb OIUIATBI TOBapa JI0ObIM, Haubonee yIOOHBIM I IIOKYIATe/A CIIOCO-

60M (HanmM4HBI pacyeT, KpefUTHAS KapTa, S7IeKTPOHHDII KOIIETIeK);

® opraHmsanusa cayx6 morucTuky; popmmupoBaHue 6a3 JaHHBIX O KIMEHTaxX (B TOM

YICIe C LIe/IbI0 IIePCOHM(UKAINY TIPEeIOKEHUI U IIPOTHO3MPOBAHYS IOBEEeHN
norpebureneii);

® mpefocTaBleHMe MOTPeOUTENI0 BbIOOpa KaHama JOCTaBKY (KypbepcKas ciayxoa,

[IOYTOMATBI, IYHKT BBIJauyl 3aKa30B, IIOYTOBbIE OTIPAB/IeHN 1 [P.) ¥ BOSMOXXHOCTY
BO3Bpara ToBapa.

Vcropusi OMHMKAaHAIBHOCTH B CYICTEME PO3HUYHBIX ITPOJAXK UCXORUT K OIBITY «Apple»,
OJTHOJI 13 IePBbIX MCIIO/Nb30BAaBIIel JAHHBIN MOAXOJ C IIOMOILIbI0 COOCTBEHHOII ceTu. B
Poccniickoit @epeparuy ogHNM U3 IEPBBIX OBUT ONMBIT MHTEpHET-puTeiinepa «f0mmapt»,
JMICTIO/Ib3YIOIIETO 37IEMEHTHl OMHUMKAHAIBHOCTY C MOMEHTAa OCHOBaHMs Kommanuu (2008).
B 2013 r. MacuITabHBIiT IPOEKT 110 BHEIPEHNIO TEXHOMTOIMYECKOI IIaT(HOPMBI ITOAEPIKKN
OMHJKaHa/IbHBIX IPOAaX Obl peanusoBaH B cetu «M. Bupeo» [27] (Lytkin, 2016). Opyrum
[IPMMEPOM MCIIOIb30BAHNSI OMHMKAHAIbHBIX POfIAXK Ha (pefiepabHOM YPOBHE MOXKET CITy-
JKUTD OIIBIT TOPTOBOII ceTu «IDnbRopaso» [25, c. 196] (Maslova, Timyasheva, Nikishin, 2015;
. 196).

K nmpeumyujecTBaM MCIONIb30BaHNA OMHMKaHaNbHOrO MapkeTuHra B. B. IlaHokoBa
OTHOCUT: yBe/lIM4eHMe CTEIIeH! OXBaTa PbIHKA; pa3pabOTKy AeliCTBEHHBIX 1 IIepCOHNPULIN-
POBAaHHBIX [IPOrPaMM JIOSUIBHOCTH; IIOBBIILIEHVE TYABMIIA OpeH/ia ¥ CTOMMOCTY KOMITaHM
" pocT 06beMa 060pOTa; MOBBILIEHIIe TOYHOCTH IPOTHO3MPOBAHNS [TOBEfIeHNS IIOTPeOu-
Telell; yBenu4eHye CKOPOCTI OCYIIeCTB/IEHN)s] BBIXOAa B HOBBIE PETMOHBI; MIHIMMU3ALIMIO
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O6nactb OnpeneneHue ABTOpbI
nccneposa-
HUs
OMHMKa- Omni-channel - ucnonb3oBaHve Bcex KaHanoB cbbiTa U KOMMYHUKALNA, C. Caynaw, 2013 [24]
HanbHas BO3MOXHbIX /151 KOHKPETHOTO BUAA NpoayKLmu, v ux Gesynpednas nuter- | (Cherednichenko,
Toprosns pauus; eAUHbI aCCOPTUMEHT; eiUHbIE LieHbl; efirHas kapTa nosnbHocTy, | 2013)
[lefcTBYIOLLAR BO BCEX KaHanax; onnata nobsiM cnocobom B ntoboM kaHa-
ne npogax; besynpeyHas pabota cnyxb nornctnku; egnHas basa faHHbIX
0 KJIIMEHTE U ero NpefnoyTeHmsX.
OMHWKaHanbHbIN puTeiin — obecneyeHne «DeclOBHOW» MHTErPUPOBaH- B. lacnapsH, 2015
HOI TOProBAn Yepes BCe AOCTYMHbIE KaHanbl NpoAax: odnaliH-MarasmH, [12] (Gasparyan,
WHTEPHET-MarasuH, Npofiaxu Yepes MobusbHbie yCTpoiicTsa, coupanshbie | 2015)
ceTn, no TenedoHy VAU UHBIMW BO3MOXHbIMU cnocobamu.
OMHuKa- OMHMKaHanbHble NpoAaxm npefcTaBnsioT coboin kommnekcHbl nopxof k op- | A.E. Macnosa, E.T.
HanbHble raHu3aumumn npogax. Korna oauH v T0T e TOBap KAWEHT MMeeT BO3MOXHOCTb | TuMswes, A.O.
NPOAaXU nprobpecTy Yepes pasnuyHble KaHabl: B MarasuHe, Yepes canT B MHTep- Hukuwun (2015) [25]
HeTe, MOCPEeLCTBOM 3BOHKa B call-LueHTp v ap. W onnatuts ero Hambonee (Maslova, Timyashe-
YO06HbIM N5t cebsi cnocoboM: HanuuHbIMU, KPeAUTHOM KapToH, C MOMOLLbI0 va, Nikishin, 2015)
VHTEPHET-KOLeSbKa.
OMHMKaHasbHble NPOAAXM — MPOAAXM, OCHOBaHHbIe Ha ucnonbsosaHuu | O.A. Autunun (as-
HecKonbknx GpopM TOProBAY N MHTErPUPOBAHHbIX CUCTEM aBTOMATM3aLMK | TOPCKoe onpefene-
OCHOBHbIX NpoLeccoB BM3Heca, NO3BOASIOLLMX CYLLECTBEHHO COKPaTUTb Hue)
PUCKM TOProBbIX KOMNAHWIA U PacuMpUTb BO3MOXHOCTU NoTpebuteneil no
npvobpeTeHnio Tosapa.
OMHuKa- OMHVKaHanbHbI MapKeTUHT SBISETCS BbICLUel GopMoit MHTerpaunmn ka- | B. B. MMaHtoko-
HambHbIN Hanos npogax. OH Noapa3yMeBaeT BbICOKYIO CTeNeHb MHTerpauun Mexay | 8a, 2015 [19]
MapkeTUHT | KOMMYHUKALWSMU 1 MPOAaXaMU. (Panyukova, 2015)
CbriToBble TepMUH «OMHVKaHanbHbIN» 0603Ha4aeT cornacoBaHue pas3nnyHblx kaHa- | B. Arson c coasT,,
CUCTEMBI 110B CObITa, KOTOpPOE CnocobCTBYET YNPOLLEHMIO U ONTUMU3ALWN B3aUMO- 2013 [1] (Arson,
NeNCTBMA C KNMeHTaMu. Camiade, 2013)
Omni-channel (oMHMKaHanbHbIE Npoaaxw) - aTo cTpaTerus cbuita, nogpa- | 0.B. besotoc-
3yMeBalolan addekTMBHOE MCMNONb30BaHMe BCEX LOCTYNHbLIX pecypcoB Has, 2015 [20]
[151 MaKCHManbHOro YA0BNETBOPEHVS NOTPEDHOCTE CyLLEeCTBYIOLLVX (Bezotosnaya, 2015)
KIWMEHTOB W NPUBAEYEHNS HOBbIX.
OMHWKaHanbHble cOBITOBbIE CUCTEMBI — 3TO CUCTEMbI po3HUYHON Toproeau, | LA, WnaTeeBa, 2015
OCHOBbIBAIOLLMECS HA UHTErPUPOBAHHOM MOAX0AE K nokynatesio, Hanuyumn | [21]
MHOXECTBa pa3fINyHbIX KaHasnoB cobiTa, CBA3aHHbIX Mexay coboid, ¢ bonb-
WK1M 0bbeMoM [oCTynHOW MHGOPMaLMK 06 acCopTUMEHTe TOBapOB U YCAyT,
0[MHaKOBbIX MO CBOWM XapaKTepPUCTUKAM U MO LieHe Ha pa3fivyHbIX KaHanax.
Yenyru Top- | OMHWKaHanbHOCTL B KOHKYPEHTHOM ToproBoM busHece - ctpaterus nepe- | C. [poxopos, 2014
rosan XOfla OT aKTa 0ka3aHus yCNyrv no npoaaxe k okazanuio cepsucHoi yenyru | [2] (Prokhorov, 2014)
nokynaTtesnio NOCPeACTBOM PaCLUMPEHNS KOMMYHWUKATUBHBIX BO3MOXHO-
CTell, B LLleHTpe KOTOPbIX HAaX0AWTCH CaM NokynaTesb.
KommyHuka- | Omni-channel (oMHVKaHanbHOCTL) - MoAX0M, K KOMMYHMKALWW C MOKyna- «KOPYC KoHcan-
LMV C NoKy- | TeneM, Np1 KOTOPOM rnokynaTenb BblbupaeT Hanbonee ynobHblil ans cebs TUH» [26]
natenem KaHan coBepLUeHWs NOKyNK1 1 NPOABAAET N0ANbHOCTb He K KaHany Npoaax,

a K bpeHay B LIeNIOM, Ui NOAXOL K OpraH13aLmmu npoaax, npyu KoTopoM
KOMMYHVKaLMs C NokynaTeneM B NpoLecce NpoAaxu oCyLiecTBAseTCs

C MCMONb30BaHWEM Pa3HbIX KaHaN0B: MHTEPHET-Mara3uH, Kom-LeHTp,

MobunbHas Bepcus caiiTa, MobunbHoe npunoxexne, POS-Tepmutan B

odnanH-MarasmHe.
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u3fiepXeK, B IepBYI0 Ouepelb 3a CUeT JOCTVKEHVS CHHEPIUY OIIePATUBHOIO YIIpaBIeHNA
KOMIIaHyel B 1ienioM [ 19, c. 324-325] (Panyukova, 2015; p. 324-325).

AHajnu3 eBpOIENICKMUX Y aMepUKaHCKUX pbIHKOB B2C, mmo cBuperenncTBy B. Tacmapsina,
okasbiBaeT, 4T0 3¢ ekt or omni-channel Moxer B 2-4 pasa npeBbIIATh COBOKYIIHBII
3¢ deKT OT My/IbTHKaHAIbHBIX IIpofax [12, c. 83] (Gasparyan, 2015; p. 83).

HOI[‘{CPKHGM, qTo, HeCMOTpH Ha €XXErogHoe yBeHI/I‘IeHI/Ie qyuciaa pOCCMﬁCKHX TOpFOBbIX
OpraHusanmit, opuIMaTbHO 0OBABIAONINX O HaYajle pealn3alyl OMHMKaHaIbHOI CTpa-
terun [19, c. 321] (Panyukova, 2015; p. 321), OCTOBEPHBIX CTATUCTUYECKUX HAHHBIX, OTpa-
JKAIOIIMX YPOBEHb PAaCIPOCTPAHEHHOCTI OMHUKAHANIbHBIX IIPOAaX 1 3P PeKTUBHOCTD UX
UCIIONb30BaHMsl, 0OHAPYXNUTH He YHAIOCh.

Bmecre ¢ Tem, 1o ganubiM JOHKTA]I, ro6anbHbil 06beM omeparnnii 3/eKTPOHHOI TOP-
rosnu B cektope B2C B 2013 r. onenusancs B 1,2 Tpan gowtapos CIIA [28, c. 1]. B 2014 r.
Ha ITOKYIIKY TOBapOB OHJIAlH ObUIN IOTpayeHsl 2,64% obiemuposoro BBIT (o cpaBHe-
Huto ¢ 2010 r. poct coctasun 100%). B cermenTe B2C onmaitH-ipomaut BBIpOCIM Ha 24% u
cocraswu 1 700 mpx eBpo (mmm 1 943 mnpp gomnapos) [29].

Ha BHyTpeHHeM pPOCCUIICKOM pBIHKE 37T€eKTPOHHO KOMMEpPLMI TaK)Ke HabmofaeTcs
pocT 06BeMOB IPOJAXK, IPeX/e BCETo 3a cueT pernoHoB [12, c. 8] (Gasparyan, 2015;
p- 8). Tak, B TperbeM kBapTasne 2016 r. 06beM BHYTPUPOCCUIICKUX OHJIATH-IPOJaxX
coctraBui 202 mupp py6ineit (48 mian 3aka3oB). K aHamormunomy nepuopy 2015 1. poct
coctaBu 27% wnn 43 Mipp py6ieit, 4ncIo 3aKa3oB yBenudmnioch Ha 21 %. CpepgHuit 4ex
- 4200 py6ei (mrtoc 5% k pesyabTatam Tperbero kBaprana 2015 r.) [30] (Ovchinnikov,
Virin, 2016). Kax ormeuaer C. IIpoxopoB, IpUpOCT IPORaX B e-commerce y puTeite-
pOB, peanusywignx 3¢ peKTUBHbIE MAPKETMHTOBbIE TEXHOTOTHUM, B TOM YMCIIE€ TEXHO-
JIOTMYM OMHMKaHaJIbHBIX IPOLaXK, MOXKET COCTaB/IATh Ko 50 % B rox u 6onee [2, . 26]
(Prokhorov, 2014; p. 26).

ITeHTpa/bHBIM 3B€HOM OMHMKAHAIbHOTO [IOAXO/a B TOPrOBIIe SBJIAETCS OPUEHTUPO-
BaHHOCTb Ha KOHKPETHOTO IIOKYIIATeIs, yAepKaHe U [OBBIIIeHNEe eT0 JIOS/IbHOCTI 3a CYeT
[epCOHMPUIMPOBAHHbIX aKIINIA, aAPECHBIX IPeII0OKEHNIT, OCHOBAHHbIX Ha CUCTEMAX aHa-
JINTUKY; CO3[JaHMs TMIHOTO KabuHeTa mokymarens B VIT-cucremMax, aBTOMAaTU3UPYIOLINX
KaHasbl cObITa [2, ¢. 26-27; 18, ¢. 179; 19, ¢. 320 u mp.] (Panyukova, 2015, p. 320; Prokhorov,
2014, p. 26-27; Verhoef, Kannan, Inman, 2015, p. 179). Kak nuuer B. Tacnapss, npu oMHu-
KaHa/TbHOM IIO[IXOfie ITOTPebNTeNb He HO/DKEH YYBCTBOBATb PAa3HUIIBI B KaHAIAX IPOJaXK,
«OT BBIOOpa TOBapa [0 €ro OIIATHI M OIyYeH sl IIOKYIIATe/Ib JO/DKEH UMETb BO3MOXKHOCTD
BBIOVpAThb HaubojIee yIOOHBII Ayt cebsl KaHal, IPOSIBIIAs JIOS/IbHOCTh He KOHKPETHO PO3-
HUYHOII TouKe (OHJIAiH Mun o¢IaifH, He MMeeT 3HaYeHUs), a OpeHAy B IeoM» [12, c. 83]
(Gasparyan, 2015; p. 83).

[Tokymnareny, obpaiasich K HECKOJIbKMM KaHajaM COBITa, 9KOHOMAT LeHbIM 1 BpeM,
[IPMIAraloT 3HAYNTE/IbHO MEHbIIIe YCH/INIT Ha IOMCK HY)XHOTO TOBapa i MOTYT ero 3apesep-
BUPOBATH, UMEIOT HOCTYI K JOIIOTHUTENbHON NHPOpMALMY 0 ToBape (HampuMep, IpocMa-
TPUBATh OT3BIBBI).
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3apyOe>xHbII OIBIT, B YaCTHOCTY omnpoc 2028 aMepuKaHIeB B Bodpacre oT 18 u crapiie
(coBepLIAMOLVIX TOKYIIKY OH/IAMH U 110 TelleOHyY), IPOBEAEHHBIN MCCIER0BATE/IbCKOI TPYII-
ot «Harris Poll», mokassiBaeT, 4T0 60/IBIINHCTBO TOTPeOUTENIEN 0XKIUAAIOT, YTO KOMIIAHNUM
U OHJIAIH-MarasyHbl MMEIOT He MEHee IIeCTY HaJle>)KHbIX KaHaJI0B KOMMYHMKALIMU BO BpeMsI
COBepILIeHN A OH/IAMH-TIOKYTIOK W/IN B IIpoljecce B3auMO/eliCTBM:A ¢ KnueHToM. K uncny Han-
6oJIee 3HAYMMBIX KaHA/IOB OTHECEHBI: MMeIlI (93%), 3BOHOK OIlepaToOpy KOHTAaKT-1[eHTpa
(81%), onmaiti-4at (67%), IpUIOXeHNs [/t MOOWIBHBIX yCTpoiicTB (50%), SMS / Texcro-
Bble coobrenus (46%), conyanbubie Menua (39%) u ornaitd Bugeo-var (32%). ITonararor,
4TO KOMIIaHVS 3HAET MCTOPMIO VX TIOKYIIOK BHE 3aBMCHMOCTY OT CII0C06a KOMMYHUKALIN
65% omporuenHsix [31]. Bmecre ¢ Tem, no ganHbiM «AIMA Group», 69% motpebureneit
CTpeMATCA 3aLUUTUTD cebsl OT HaBsI3YMBOJ MHPOPMALY MapKETHHTOBOTO Xapakrepa [32].

[To ganusiM «Hybris», fomns notpeburereit, IpeanoOYNTAIOIINX COBEPLUIATh IOKYIKY B
MHOTOKaHaJ/IbHBIX TOPTOBBIX KOMITAaHUAX, B 2012 1. cocrapnana: B CIIIA - 68%, Bo ®panuun
- 55%, B Tepmanuu — 53%. B nupupytomeit B aToM ciiicke Bennkobpuranum — 73%. ITpu
3TOM 74% OpuTaHCKUX MOTpebuTeNell, IpexKsie YeM 3abpaTh TOBAp B MarasuHe, pe3epBiu-
POBaIM €ro MOCPEACTBOM OHTaiH-KaHana; 20% — MCIOTb30BaIN MOOV/IbHbIE TPUIOXKEHIST
(cMapTdOH) A4 CpaBHEHNUA LieH M IPOCMOTPa OT3BIBOB O TOBapax, emie 25% — ¢ Ie/bio
noucka 6mmkariiero marasusa [33] (Mitin, 2012).

Jo 68% poccusan K 2015 1. Tak>Ke MCTI0/Ib30Ba/IV VIV ITAHMPOBA/IN MICIIOIb30BATh OHJIANIH-
" MOOW/IbHbIE TIPUIO>KEHNS /IS TOMCKA TOBAPOB M COBEPIIEHMS IIOKYIIOK; YTO COCTABIISAET
65-70% OT 00111er0 YMCIa POCCUIICKIX IIOTPEOITENEIT M COOTBETCTBYET 001IIeeBPOIIEIICKOMY
YPOBHIO BOBJIEUEHIsI POCCUSIH B OHJIAMH-TOPTroBiIo [12, c. 80] (Gasparyan, 2015; p. 80).

O. B. Be3oTocHasi IpUBOANT JAHHBIE O TOM, YTO 3(P(PeKTUBHO BBICTPOEHHAS CTPATErNs
OMHMKaHa/IbHBIX IIPOJaXX ITO3BO/IAET 3apy6e>1<Hb1M KOMIIaHMAM YBEINYNTD BBIPDYIKY 60}1ee
4yeM Ha 2% U IOBBICUTH CTEIIEHb yIOBIETBOPEHHOCTH KneHToB. Ha 10-15% ymeHbIIuTH
BEPOATHOCTDb YLIEHKM TOBapOB, COKPAaTUTb CPOKM HOCTABKM Ha OfIMH-/IBA [IHH; YBEINYUTD
IIPOIYCKHYIO CIIOCOOHOCTD cKmaga Ha 40%; Ha 20% COKpaTUTDb CKIafcKue pacxost [20]
(Bezotosnaya, 2015).

B 10 >xe Bpems, mo 3axmoyeHnio skcrepros «Infoline-Ananurtuka», cocpeoToueHne
«lOnmapra» (upep poccuitcKoil 3MeKTPOHHOI KoMMepiuu 1o uroram 2014-2015 rr.,
aKTUBHO pea/IM3yIOLIIT TEXHOIOIMY OMHMKAHA/IbHBIX IIPOJIaX) Ha HHOBAIMOHHBIX IIPO-
eKTax 00yCTIOBIIIO pe3Koe CHIDKEeHIE KOHKYPEHTOCIIOCOOHOCT KOMITAaHUY B OCHOBHOM 6113-
Hece (IIpofja>ka TEXHUKY U 97IEKTPOHNKY). V] IpMBesIo K CHIDKEHUIO BEIPYYKH ITO IIPOJaXKaM
B VIHTepHeTe B epBoM nonyroguu 2016 r. Ha 1,2% (mo 16,7 Mapp py6.) (B cpaBHEHMH C
nepBbIM nojyrofueM 2015 r.) [34].

OtMmeTuM TaKXe, 4TO 6OHI)IJ_U/IHCTBO pOCCI/H‘/'[CKI/IX pI/ITeﬂ}IepOB, MICITIO/Ib3YIOIMX MHOTOKa-
HaJIbHYIO CTPATETHI0, HaMOO/IBbILINIT JOXOJ, B Pasbl IPEBOCXOAAIINIT peaIM3alyiio TOBApOB B
MHTepHeT-MarasuHax, IMeIoT OT KaHaoB cObiTa oaiix [2, c. 26] (Prokhorov, 2014; p. 26).

PeanbHas coumanbHO-3KOHOMMYECKAsA CUTyal[usl B CTpaHe XapaKTepU3yeTcs HU3KOIt
[IOKYIIaTe/IbHOT CIIOCOOHOCTBIO HaceIeHNsI, CHIDKEHMEM IToKa3aTesiell 000poTa pO3HUIHO
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Toprosiu (060poT po3HNYHOIN Toprosu B 2016 r. cocrasun 28137,1 miupx pybiieit, 4To B
COIOCTaBMMBIX LieHax cocTaBisieT 94,8% k uroram 2015 1.) [35, ¢. 64], 4TO JaeT OCHOBAHIS
[IPE[IIOIAraTh, YTO B OIVDKAIIIIEN IEPCIIEKTUBE BPSI /I CTOUT OXKUJATH MIMPOKOTO IIpUMe-
HEHVsI OMHVKaHanbHON opmbl Toprosimn. K Tomy e BHefjpeHIe OMHUKAHAIBHBIX TEXHO-
noruii Tpebyer sHaunTenbHbIX MHBecTHIMI (VI T-peltenns, mpeaaraeMsle A1t OMHUKaHAIb-
HOV KOMMepIIUH, HAXOISTCS B BEpXHEM [IeHOBOM [iyara3one). [1o MHEHUIO CIIE[[MannCTOB
«Columbus Retail», pyis1 Bortomenns atoit npen norpedyercs He MeHee 8-9 yet [36].
Bmecre ¢ TeM MHHOBaUMM, KOTOPbIe HECET B cebe OMHMKAHAIbHAS TOPTOBIISL, BIIOTHE
COITIACYIOTCS C TEOPUeNt SBOJIIOLINYL, VX TEOPUEN «KoTleca POSHUYIHON Toprosmn» (wheel of
retailing) [37, c. 22-27; 38, c. 37-42] (Hollander, 1960, p. 37-42; McNair, 1958, p. 22-27). Korga
HOBbIe (OPMBI TOPTOB/IN WIV «MHBIE BAPUAHTBI» €€ OPraHM3aLuu, «GoJiee CO3BYYHbIE COBpe-
MeHHOMY 00pasy >KI3HU HOKYyIIaTeNleil», IPUXOAAT Ha CMEeHY CyllecTByIomux [39, c. 17].

3aknyeHune

B pesynbraTe mccnenoBaHs yCTAHOBIEHO, YTO:

— HeCMOTPsI Ha HEOIArONMpysATHbIE T€OMIONINTIYECKIIE VI SKOHOMIYECKIE V3MeHEeH s
[IOCTIEHETO IIepUOofa, 00yCTOBUBLINE PSIi HETATMBHBIX TEH/EHIINIT, OKAa3bIBAIOIUX CHep-
XKMBaloIljee BIMsHNE Ha pasBUTIE TPASUIMOHHBIX (OPM PO3HMYHOI TOProBiy, B chepe
OHJIAMH-PUTENINHTA TIPOMCXOANT YBeNnIeHe 06’beMOB PBIHKa;

— BO3pacTalLINil ypOBEHb IPOHMKHOBEHNs VIHTepHeTa C OBHOBPEMEHHBIM pPacIlIy-
peHMeM 4ucia Mo/Ib30oBaTesell (B TOM YKc/ie BIafel0lINX MOOUTBHBIMY YCTPOICTBAMY —
cMapTQOHBI, ITAHIIETHI, 1 /ip.) BO Bcex pernoHax Poccuiickoit Gepepanuy cioco6cTByIoT
Pa3BUTHIO 9/IEKTPOHHOI KOMMEPLIUI U CO3LAI0T IIPEAIIOCHIIKY /ISl BHEAPEHVISI TEXHOIOT I
OMHUKAHATbHBIX IIPOJaXK;

— [y OpTaHM3aLMI OMHMKAHA/IBHOM KOMMEPLIMY MIPEIaraeTcsi ZOCTATOYHOE KOJIde-
crBo U T-penrennii, 06ecriednBarLINX BeeHne TOTOTHUTEIbHBIX U IIEPEKPECTHBIX MPOJaX,
Io6aB/IeHMe HOBBIX KaHA/IOB PO (TOYeK KOHTAKTA), ylepyKaHte M POCT YNMC/Ia KIIMEHTOB
3a CYeT afipeCHBIX [IPOrPaMM JIOSUIBHOCTH, IIOCTOSTHHOE OOGHOBIIEHNE CTATVICTIKIL Y aHAJIV-
TUYECKVX JAHHBIX O JeATENBHOCTI TOPTOBOTO IPENIPYSTHS U KPYyTie BO3MOXXHOCTH, CIIO-
COOCTBYIOLIIIE CHYDKEHNIO PUCKOB TOPTOBBIX OpPraHM3aLuil;

— IOJISL POCCUIICKUX TOTpebUTeel, IPEAIOYNTAIOIIMX COBEPIIATH IIOKYIIKY C UCIIONb30-
BaHMEM HECKOJIBKIX KaHA/IOB IPOJJAXK, IOCTOSIHHO YBEMMYNBAETCSI, YTO SIB/ISETCS CUTHATIOM
K PacCIIMpeHNIo KaHATIOB IIPOLaX;

— [IPeACTABUTENV POCCUIICKOTO PUTEN/Ia AKTMBHO 3a5B/LIIOT O TOTOBHOCTY K BHEJPEHIIO
TEXHOJIOTMII OMHIKAHAIBHBIX IIPOJAK. BMecTe ¢ TeM mpepiaraemMoe porpaMMHoe obec-
nevyenne (BHegpenne [1O u TexHOMOTMYECKas TOAfieP)KKa, 00ydeHNe epcoHana) Tpedyer
CyILL[eCTBEHHBIX MaTepHalbHbIX 3aTPAT, YTO [O3BOJISIET CI/IATh BBIBOJ, O TOM, YTO B O/IVDKail-
I1IejT TepCIIeKTIBEe OMHUKAHAIbHbIE IPOAaX OYAYT MCIIONb30BATh JINIIb KPYIIHbIE UTPOKM
pI)IHKa pO3HI/I‘~IHOI‘/‘[ TOpFOB}II/I, Hpemne BCETO pO3H]/[‘~IHbIe TOPI‘OBbIe CeTu;

— [PV BHESPEHUM TEXHOJIOTMII OMHMKAHANBHBIX IIPOJAX, KaK M B I[eJIOM IS 9/IeK-
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TPOHHOI KOMMePIIVMM, 3HAYMMBIMY OCTAIOTCA IIPOOJIEMBI 3alUThI IIPAB IIOTpeOuTeNeil I
0€30I1aCHOCTY pacyeToB B ceTy VIHTEpHeT, COXpaHEeHNUA KOHOUIEHIVANbHOCTU INYHBIX
TAHHBIX II0/Ib30BATENEN, a TAK)Ke IPEJOCTAB/IEHNA TOBAPOB U YCIYT HEHaJJIeXXalero
KayecTBa;

- B HAyYHOM COO0LIeCTBe MIPOMCXOAUT OLleHKa NepCIeKTUB UCIIOIb30BaHMA OMHUKA -
HaJIbHBIX TeXHOJIOTWII B IPAaKTUKe POCCUIICKOTO M OOIeMUPOBOTO PUTEIINHTA, a TAKXKe
yCTaHOBJIEHVE IPUOPUTETOB HAYYHBIX MCCIIENOBAHMIT U GOPMUPOBAHIE KaTerOpUaabHOTO
allIapara B JAaHHOIT 00JIaCTY HaYYHOTO 3HAHMA.
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